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The 


160 Front Street 


New Jersey Zinc Company 
New York City 
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The New and Greater 
The Outstanding Achievement 
in the Heating Industry! 


Two New, Improved Furnaces that Set the Pace 
in Design, Construction, Quality, Value —— 


In the New and Improved MONITOR and CALORIC Pipe and 
Pipeless Furnaces Monitor presents its supreme achievement—fur- 
naces that emphatically will increase vour sales and profits, because 
they assure the utmost service and satisfaction to your customers. 


A New MONITOR The Famous CALORIC 


No other furnace like it. New from top An exceptional heating system. Un- 
deniably the biggest value in the popu- 
lar-priced furnace field. Defies com- 
petition. New, improved construction 
includes one-piece radiator with smoke 
ey : ; and cleanout collars cast on, built-in 
search department of the University of : ig BHR ener 
ae smoke consumer and other exclusive 
Illinois and the Standard Code. Com- Monitor features. Famous Monitor 
pletely meets the requirements of the quality throughout. Made in six sizes, 
larger installations. Ideally adapted for pipe and pipeless models, to take care of 
practically every heating requirement. 








to bottom. New features—new dimen- 
sions—new capacities—new ratings. De- 
signed in accordance with ratios and 
best practices determined by the re- 


forced air heating with fan. 


GET THE FULL FACTS of our most 
Attractive proposition. Write NOW! 


THE MONITOR FURNACE CO. touTiiiingServiee Cincinnati, Ohio 








The World Famous 
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This is the Carburetor 


Placed between the combustion dome 


and the radiator of the SUPERIOR 
SUPER-SMOKELESS Warm Arr 
Furnace, it performs a seeming miracle! 
It draws air from outside the furnace, 
heats it, and then mixes this air with the 
unburned gases and smoke that rise from 
the burning coals. 


Result—a second fire. No waste gases, 
no smoke, even with soft coal, and more 
heat with less fuel. 


This furnace has proved itself a remark- 
able seller because dealers can demon- 
strate its double combustion and its un- 
equalled thermal efficiency! 


Utica Heater Co., Utica, N.Y. 


DIVISION OF NATIONAL RADIATOR CORPORATION 
2445 N. Keeler Avenue---Chicago, II. 


Makers of Superior Pipe and New Idea 
Pipeless Furnace 


SUPERIOR 


SUPER-SMOKELESS 
WARM AIR FURNACE 


SUPERIOR DEALERS ARE EXCEPTIONALLY LOYAL --- WHY? 


% 
te : , 
NI > ea 
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Any dealer interested in materiajly in- 
creasing his furnace sales af @ god evel. 
will do well to write us for full infor- 
mation on SUPER-SMOKELESS Fur- 
naces—as well as our complete line. Our 
Sales Demonstration Plan will greatly 
assist in building up your business. 





Published Weekly by American Artisan and Hardware Record, Inc., 620 South Michigan Avenue, Chicago, Mlinols. 
Entered as Second Class Matter June 25, 1887, at the Post Office at Chicago, Mlinois, under act of March 3%, 1879. 
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There’s a thrill of satisfaction 


when you buy Christmas Seals 


HERE’S a thrill because you During 1928 these Tuberculosis As- 

know that you are doing good for __sociations will conduct a campaign on 
others. More than that, each seal you the early diagnosis of tuberculosis. 
buy is also a direct aid to the health of This means further health protection 
your family and yourself, for everyone in the United 
because Christmas Seals —— States. 
help finance the work of - ie as Buy your Christmas 
stamping out tuberculosis. 9} i “a5 Seals today. Put themon 

TheTuberculosis Associa- a Ve your Christmas mail and 

tions have already helped to ae packages and help spread 
cut the tuberculosis death ?gReItre their joyous message of 
rate by more than half. health on earth. 


THE NATIONAL, 


N 
\ 


\) 


FVale Me lelol> Mal 7.) 


STATE, AND LOCAL TUBERCULOSIS ASSOCIATIONS OF THE UNITED STATES 
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Announcing OFFICIAL Furnace Ratings 


BY THE 


NATIONAL WARM AIR HEATING 
AND VENTILATING ASSOCIATION 


as applied to the Weir furnace 


ERE is a reproduc- 

tion, in actual size, 
of the brass plate at- 
tached to the front of 
every WEIR Furnace, 
certifying its capacity 
and guaranteeing its 
performance. 


Let us tell you how 
this brass plate works 
for you. 





WEIR FURNACE 
Sa een 6'789() | 


GUARANTEED WHEN INSTALLED 
ACCORDING TO THE 
STANDARD CODE 


SIZE 430 
WARM & COLD AIR 
CIRCLJLATION 875 Sq. In. 
=e an © O7-\ 27. O10 Qe 1 01018) 


PEORIA, ILLINOIS 





THE MEYER FURNACE GO. mers. 











OTE that the ratings 

shown (both B. t. u. 
and pipe capacity) are 
in accordance with latest 
revised edition of the 
Standard Code (Article 
3, Section 9, 4th Edition) 
and based on authority 
of the National Warm 
Air Heating and Venti- 
lating Association. 


HEATING SURFACES AND GRATE AREAS 
AND STANDARD CODE RATINGS 


Remarks: 


Weir Ratings are not “Padded” 


E point with pride to the fact that WEIR ratings have 
always been conservative and we invite comparisgn of 
these OFFICIAL ratings with our regular published 


catalog ratings. 


_If you haven’t our WEIR ‘‘Book of Facts,’’ we shall be glad 
to send a copy, complete with Engineering Supplement, upon 


OP aan erent 


Peoria-Ilinois 


request. 


ay oy 

Sq. In. Sq. In. 
peshoe, 7514 182 
hip eee 8750 258 
een 9757 334 
ee 11,721 443 
eli 12,492 551 
ii 13,262 683 


Heating Surtace Rating 
Grate Area Sq. In. 
41.2 454 
33.9 577 
29.2 692 
26.4 875 
22.7 1015 
19.4 1180 


Note—Applicability of rating formula to the extremely high ratios 


and to the very large grate areas is of doubtful value. Nevertheless 
the formula has been applied according to 4th Edition Standard 


Code. All grates measured with firebrickjlinings. 
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mS “WARMTH FROM lk Y a — ANNOUNCING 


NEW LOWER PRICES 
Effective Dec. Ist 




















Big Fellows 
are going south : 
this winter for FURNACE FANS AND BOOSTERS 

F Urnaces E are pleased to announce new lower prices 


on the HEAT-O LINE of Furnace Fans 

and Boosters. This reduction has been made 

- 4 possible due to in- 

) creased production 

through the grow- 

ing popularity of 

the HEAT-O 

LINE. We are 

glad to pass on 

these savings to 

the trade with the 

knowledge that 

=i they will be help- 
ate ter tena ate air ful in securing 
reun Hpes, Ac i dcharaed Gieedyand = more furnace fan 


furnace, extracting more heat units. When ; 
the return air rises, the Booster shoots it business. If you 


up into the casing through the leaders with 1e 

sufficient force to overcome any resistance hav € not already 

or cold air pressure. received these 
new discounts, drop us a line and"complete infor- 


mation will be sent you without delay. 




















They want the 


Nyicola 


HERE at the Agricola plant these large 
volume users find these reasons why Agri- 


cola is a better furnace. Style A Booster. Nothing like it in furnace fan 
equipment today. An original idea developed by 
practical furnace men. undreds of jobs work- 


; ee 
An ideal plant—one of the larg- ‘OrGANIZED ing efficiently with well known makes of cast and 
est and newest in the country— 1925 Fa steel furnaces. Results guaranteed 
A 





equipped with up-to-the minute 
machine molding equipment and D 
handling machinery of the most 192G Make 1928 a better year for you in furnace fan heating. 
modern type. 80 oo ft The HEAT-O LINE can do for you what it has done for 


hundreds of other manufacturers, jobbers and dealers— 














Low manufacturing costs, edven- puts the furnace business on a higher plane. makes better 


eT idesd oats oS ome 19 27 profits and satisfied customers. Write for a HEAT-O 
d catalog. 


Your inspection of our plant wa 
is invited. 18, 000 ROBINSON FURNACE CO. 
Heating Systems Division 


Aghicota F urnace Company 205-7 W. Lake Street Chicag 
GADSEN, ALABAMA | . 
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You can’t restore their usefulness after they have been 


allowed to get away. 


Here is an opportunity for every live Furnace dealer 
to build a better and more successful furnace business in 
1928. The two most important factors are good fur- 


naces and good installatians. 


When you install “AFCO” Boiler Plate Furnaces according to 
the standard code every customer is a satisfied booster. 


We offer one dealer in each community the opportunity of 


obtaining the ‘““AFCO”’ franchise. 


investigate the advantages of the “AFCO” dealer plan. 


sent without obligation. 


Don’t let this opportunity get away. 
American Furnace Co., St. Louis, Mo. 


You owe it to yourself to at least 


It will be 


Write us at once. 


Wasted Opportunities 
are like Broken Eggs 


AMERICAN 
Fr 
Less Fuel - Less Dirt - Less terse 
(C EADER FURNACE “* SHEET MITTAL woRns) 



































352 Flexible 
Pages Leather 
Binding 
247 
Figures 
165 Measures 
Tables 414x5 in. 





One of the Best and 
Most Popular Books 


on tinsmithing and elementary sheet metal work. This is the 
latest edition and the contents are new excepting the chapter on 
Mensuration, which has been re-arranged and amplified, and pos- 
sibly some fifty pages of problems and tables which are classified 
to the phase of the work they cover. 


This Book Covers Simple Geometry and 
Every Phase of Modern Pattern Cutting 


from the making of every type of Seam, oa. and Joint, to Coni- 
cal Problems and Tinware, Elbows, Piping, Ducts, Gutters, Lead- 
ers, Cornice and Skylight Work and Furnace Fittings. 


In fact an excellent all-around book for every man in the trade. 
Mr. Williams writes in an easy-to-read, helpful manner, giving 
you all the necessary details about each subject he handles. 


You should add this widely read book to your collection now. 
PRICE $3.00 


AMERICAN ARTISAN 
AND 


HARDWARE RECORD 


620 South Michigan Avenue, Chicago, Ill. 





















































“GEM” Adjustable 
RADIATOR SHIELDS 


ECENT REPEAT 

orders on this item 
plainly indicate how great 
is the demand for radiator 
shields which can be in- 
stantly adjusted to any 
sizeof steam or hot water 
radiator without need of 
special fitting. 


The eight popular sizes 
cover a wide range of 
radiator lengths and top 


BUY FROM YOUR JOBBER BE 2) 
ad 


1140 BROADWAY. NEW YORK. NY 


widths, and are made to 
retail at the amazingly low 
prices—$4 to $7. 


“GEM” Adjustable Ra- 
diator Shields effectively 
protect walls and ceilings 
from radiator dust and 
dirt. And the handsome 
gold-bronze or aluminum 
finish is another feature 
that attracts customers. 


Ke 








Say you saw it in AMERICAN ARTISAN—Thank you! 





106 AMERICAN ARTISAN December 17, 1927 


STILL AT THE SAME 
OLD PRICE -zith the 


new feature thrown in / 




















LTHOUGH specially designed machinery IMPORTANT. Dimensions not changed. Will 
has been installed for the purpose and the fit any standard make of round pipe or fittings. 


new LAMNECK construction will increase Notice the folded edge on the two ends of the 
production costs, yet no extra charge will be made. pipe shown above. See also that in addition to 
the folding, the female end is larger at the very 

Its advantages, briefly are these: end, while male end, likewise folded, is smaller. 


This new construction will be used on all round 
2. Adds greatly to rigidity, giving the strength of ‘im pipe and elbows and on the round end of all 
much heavier gauge than you actually pay for. tin fittings, effective January 1, 1928. 


3. Minimizes damage or distortion in handling due Orders mailed in now will be filled in order of 
to increased strength and protected ends. their receipt. Our present catalog may be used, 

4. No raw edges to cut hands in assembling or but in ordering, signify that the new construc- 
adjusting elbows. tion is desired. 


THE W. E. LAMNECK COMPANY, 416-432 Dublin Avenue, Columbus, Ohio 


LAMNECK fixe 


Notice to Name Contestants: The LAMNECK contest 
=| in which we seek a name for this new construction closed December 15th. 
Both the name and the awards will be announced at an early date. 


1. Makes assembling far easier and 5 times faster. 
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fo" STOVES -FURNACES-BOILERS 


Send for our illustrated Order Blanks 


NORTHWESTERN 
STOVE REPAIR CO.LN CHICAGO-ILLINOIS 


WE MANUFACTURE A _ COMPLETE 
LINE OF BOLT PRODUCTS, INCLUD- 
ING STOVE BOLTS, CARRIAGE BOLTS, 
MACHINE BOLTS, LAG BOLTS, NUTS, 
COTTER PINS, ETO. ALSO STOVE 
RODS, SMALL RIVETS AND HINGE 
PINS. CATALOG ON REQUEST. 


THE LAMSON & SESSIONS CO. 
THE KIRK-LATTY CO. 


1971 W. 85th St. Cleveland, O. 
FOR STOVES 


PATT 2 R N AND HEATERS 


THE CLEVELAND CASTINGS PATTERN COMPANY 
CLEVELAND, OHIO 


PATTERNS 


FOR STOVES AND HEATERS 1x Woop aoa 1noN 
VEDDER PATTERN WORKS ‘“*"*;;;°"*° TROY, N.Y 






































IRON AND WOOD 


STOVE PATTERNS 


QUINCY PATTERN COMPANY 


QUINCY, ILLINOIS 











F there is a tool or machine 
that you need and you don't 
know where to get it— 
Write to the 


Notes and Queries Dept. 
of 


AMERICAN ARTISAN 
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Making a big hit 
because it has 


these features-- 


1. Made of Toncan Copper Mo-Lyb- 
Den-Um Iron 


2. Designed in accordance with the 
new Rating Formula—Twenty-two 
and One-half inches of Radiating 
Surface to every square inch of 
Grate Area. 


Unit Circular Grate—One Piece 
Patent Dumping Device 

Electric Welded Throughout 
Radiator Supported Independently 
Shipped with Front Assembled 


Capacity of No. 544—24” Drum, 635 
square inches of Pipe Area. 


PNA AP w 


T= Robinson Furnace is a new furnace— 
a heating plant that meets the demand for 
quality and service. Get acquainted with 
our dealer proposition NOW. 


The A. H. ROBINSON CO. 


MASSILLON, OHIO 





ROBINSON 


Steel Furnace 
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PROFESSOR A. J. MACK ON FARM VENTILATION 


Sheet metal contractors doing business in rural communities are constantly 
coming into contact with a demand for the construction and installation of ventilat- 
ing systems particularly adapted to the ventilation of farm buildings. This de- 
mand leads to considerable complexity on the part of the sheet metal contractor 
because of the multi-varied employments of ventilation in this type of work. A 
cattle housing requires one type of ventilation, while a hay mow may need an 
aeration system entirely different. 

In order to set sheet metal contractors right on this subject of farm ventila- 
tion and ‘to give them facts which they can use to advantage, AMERICAN ARTISAN 
has secured an exclusive series of articles on this subject from Professor A. J. 
Mack, Department of Mechanical Engineering, Kansas State Agricultural College, 
Manhattan, Kansas. The second of this series appears on page 118 of this issue. 
Please turn to that page. 
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“We can get a stack of orders 
that high—if we go after ’em!”’ 


“You know, son, this sheet metal contractin’ busi- 
ness we re in has got to begin to take more interest 
in sellin’. And sellin’ our line nowadays ought to be 
fairly easy. Take Sheet Steel, for example. It's gettin’ 
so the public knows all about Sheet Steel and is not 
only willin’ to have things made of it but actually 
wants ‘em. Sheet Steel is bein’ advertised to industry 
and to the public and we can make it the outstandin’ 








AMERICAN ARTISAN 


material of our business if we take advantage of 
what is bein’ done to help us. Right now in our 
territory, we can get a stack of orders that high 

if we go after “em.” 

For suggestions regarding the marketing of Sheet 
Steel in contractor jobbing work, write the Sueet 
Sree, TRADE Extension Committee, Oxiver Buitp 
ING, PirtspuRGH, PENNA. . 

















SHEET STEEL 





for Strength Safety Beauty and Economy 
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No. 2227 (22” Firepot) 


New Richardson & Boynton Co. “Perfect” 
Square Cased Warm Air Heater 


INTRODUCTORY SAMPLE OFFER 
DEC. 31, 1927 77 &, ONLY ONE TO 


ORDER TODAY EACH CUSTOMER 


Send the Coupon Nowe RICHARDSON & BOYNTON CO, 


260 FIFTH AVE., NEW YORK CITY. 


RICHARDSON & BOYNTON Co. Please enter our order for one “Perfect” Square Cased 
Manufacturers of “Richardson” “Perfect” Healing and Heater No. 2227, at $78.00. 
Cooking Apparatus Since 1837 
260 FIFTH AVE. - NEW YORK CITY 


New York Newark Philadelphia Boston Chicago 
Buffalo Minneapolis 
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Describing Construction of Pattern for Pedestal 


HE more successful we are in 

relating our shop problems to 
the needs of the home, the more in- 
teresting they are to the individual 
pupil. This, however, is not an 
easy thing to do, especially in ad- 
vanced sheet metal class work, be- 
cause many of the operations do not 
lend themselves to varied uses. 

In figure 7 is shown a pedestal 
flower box made of No. 26-gauge 
galvanized iron. This is especially 
interesting, because it embodies the 
same shop practice and develop- 
ment problems as the ornamental 
conductor head. It also has added 
the problem of mitering moldings of 
varying profile. The dotted line on 
the end view, figure 2, shows the 
profile line of the lower part if it 
were drawn the same curve as the 
front, but since there must be a 
straight line at the. bottom, long 
enough to fasten on to the end of 
the post it is evident that the line 
must be drawn so as to meet the 
corner line of the post. 

The method of developing pat- 
terns of varying profile is practi- 
cally the same as for moldings of 
entirely different profile. 

Using the measurements given in 
figure 2 draw an elevation of the 
base. It is better to draw this in- 
verted, as it simplifies the work 
somewhat. 

On stretch out line x, y, (figure 
3) step off spaces equal to the 





*Article written exclusively for 
AMERICAN ARTISAN by L. F. Hyatt, in- 
structor in sheet metal work and pat- 
tern drafting at the McKinley High 
School, Canton, Ohio. 


Flower Box 


Article Creates Great Interest 
Among Sheet Metal Pupils 


By L. F. Hyatr* 


the spaces x to 1, 1 to 2, 2 to 3, etc., 
and through these points on the 
stretch out line draw light hori- 
zontal lines of indefinite length. 
From each point on the elevation 
draw light vertical lines intersect- 











Figure 1 


ing the horizontal lines of like num- 
ber or letter. These points are then 
connected, giving the pattern for 
one side of the base. Both ends of 
the pattern are developed the same 
way. 

This pattern is transferred to 
metal by outlining with punch 
marks where the measuring lines, 
which are the horizontal lines, and 


the vertical lines from the same 
point in the elevation, meet. Where 
the curved part of the pattern is to 
be transferred to the metal it is 
more satisfactory to mark the line 
by light punch marks about 3/16” 
apart. 

To mark the places where the 
bends are to be made a punch mark 
is made on the lines as shown by 
the heavy dots, about 34” from the 
end; these marks should be very 
light. It is important that these 
marks be put on the drawing, other- 
wise the student may fail to mark 
a bend, when transferring it to the 
metal. When cutting the pattern 
out cut at least 4” away from the 
line, this being allowed for a lap 
joint where the miter is soldered. 
Notch as shown on one end of the 
pattern. 

Four of these pieces are made, 
two of which have allowance for 
the lap. The bends for the molding 
may be made on the cornice brake 
or on the stakes, the one in figure / 
was bent on the stakes. This is 
good practice for the student in 
bending by hand. 

To check up on the accuracy of 
the bends a pattern made the shape 
of one-half of the elevation is cut 
and used as a gauge. The more ac- 
curately the bends are made the 
better and more easily the joints 
will fit together. 
that this work be kept square when 
soldering it together as it cannot be 
squared afterwards. 

Using the measurements in figure 


It is important 


2, draw the elevation full size, as 

















































vite it 


L 7 
4 


Figure 2 


shown in figure 4, 1, 2, 3, 4, etc., 
showing a half elevation of the side 
and 1’, 2’, 3’, 4’, etc., showing the 
end view. Pattern A is developed 
as was done in the base and can be 
used for A and D both by using 
a scratch awl to scratch the outline 
around the pattern. The allowance 
should be made on each of the two 
end pieces for notching as was done 
when cutting out the base. 

Next, the pattern for B and C 
are made. (On stretch out line E, F, 
step off spaces 1’, 2’, 3’, 4’, etc., 
until point 15’, then the remaining 
spaces from 15’ to 25’ are taken 
from B. Proceed as with the base 
until the pattern for C is completed. 
Like pattern D, an allowance is 
made for notching and lap. Next 
on stretch out line M, N, spaces x, 
9, 10, 11, etc., to 15, are stepped off 
and from 15 to 25 the steps are 
taken from C. These two patterns 
are of different length, caused by 
the difference in profile of the two 
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pieces from which the steps on the 
stretch out was taken. This should 
be carefully studied. 

To check these for accuracy the 
outline of pattern B and C can be 
stepped off and should always be 
the same length, otherwise the one 
piece will extend below the other, 
when soldered together. The post 
and part G between A and B can 
be made by double seaming on the 
corner, as shown in the illustration 
figure 5. 

The method of obtaining the pat- 
tern for the pyramid, giving it the 
raised panel effect, is also shown in 
figure 5, A C is drawn at right 
angles with A B, A C being equal 
to .the height of the elevation and 
B C the true length of the line 
B A, and should be used to develop 
the pattern. This piece is then 
soldered together and in place. The 
post is then soldered to the top and 
bottom. The piece should be coated 
with red iron-clad paint which will 
prevent scaling, after which it can 
be painted or bronzed as desired by 
the builder. 


A box is made to fit into the top, 
this should be double hemmed and 
turned out so as to rest on the top 
and should be a depth suited to the 
needs. 


Elevation 


Pattern. 











Elevation 


* ————e oe Se ee 


&. 


Pattern. 


Side Fattern 


y= | 






Figure 4 
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Resolutions Adopted by the 
Western Warm Air Furnace 
& Supply Association 

The following resolutions were 
passed by the Western Warm Air 
and Supply Association at its meet- 
ing in the Sherman House, Chicago, 
last week: 

Resolved, that a suitable commit- 
tee be appointed to draw up a mes- 
sage of condolence for Mrs. John 
H. Hussie emphasizing the great 
loss the association and the heating 
industry in general suffered with 
passing of our good friend Harry, 
also that the message bear the sig- 
natures of all members and be 

PRI mm 


———— 


< 


ba a 









































SVethod of seaming 
Post ad PartG 


Figure 5 
framed in an appropriate manner. 
It is understood that the committee 
will have authority to draw on the 
treasury for any amount not to ex- 
ceed $100. 

It is also resolved, that the acting 
secretary at the conclusion of this 
meeting send Mrs. Hussie a letter 
thanking her for the splendid man- 
ner in which she fulfilled Harry’: 
duties as secretary during his recent 
illness. 

E, C. Dunninc, Chairman. 
Joun B. Fen cic. 
D. E. CUMMINGs. 

This issue contains the second of 
a series of articles on farm ventilat- 
ing devices by Professor A. J. Mack, 
Department of Mechanical Engi- 
neering, Kansas State Agricultural 
College, Manhattan, Kansas. Please 
turn to page 118. 
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Indiana Metal and W. A. Heating Men HOLD “PEP” 


Banquet at Fort Wayne 


Large Attendance December 8 Shows AW AKEN- 
ING of Real Interest in Indiana Associations 


NDIANA sheet metal and warm 

air heating contractors are step- 
ping out this year with the avowed 
purpose of staging one of the best 
conventions that has ever been held 
in that state. To this end and asa 
signal for the commencement of a 
campaign to get as many of the 
sheet metal and warm air furnace 
men into the two organizations ; 
namely, the Indiana Warm Air 
Heating and Ventilating Associa- 
tion and the Indiana Sheet Metal 
Contractors’ Association, a banquet 
was held in the West Creighton 
Avenue Church of Christ dining 
room, Fort Wayne, Indiana, Thurs- 
day evening, December 8. There 
were in attendance close to 100 
warm air heating and sheet metal 
contractors, one of the largest turn- 
outs of men any local organization 
has experienced in a long time. 

The banquet over, the men in at- 
tendance adjourned to the gym- 
nasium, where the meeting of the 
evening was held. President James 
W. Loney of the Fort Wayne local 
welcomed the men to the meeting, 
after which he turned the meeting 
over to Charles E. Tharp, secretary 
of the local organization. 

A very unusual feature was in- 
troduced into the program of events. 
Rather than having all of the en- 
tertainment at one time and all of 
the business at one time, the two 
were mixed. The proceedings be- 
gan with three piano selections by 
Dr. John Swanson of Fort Wayne. 
This was followed by several se- 
lections by the Pennsylvania Rail- 
road quartette. 


Great was the enjoyment when 
Clifford Kirkpatric, Fort Wayne 
Police department, began taking 
potatoes filled with money out 
of President Loney’s inside coat 
pocket, much to the mortification of 
the astonished Mr. Loney. Mr. 
Kirkpatric furnished a great deal of 


the amusement of the evening with 
his “black art,’ mystifying those in 
attendance beyond recall. 

A very interesting talk was made 
by L. H. Dunten, attorney-at-law, 
Fort Wayne, on the subject of me- 
chanic’s lien. Mr. Dunten opened 
his address with the statement that 
many warm air heating and sheet 
metal contractors are coming to 
grief on the matter of placing liens 
on property for the simple reason 
that these contractors do not take 
the trouble to find out who the 
actual owner of the property is and 
to get his order for the work to be 
done before they start to do the 
work, 

“A great many of these men,’ 
said Mr. Dunten, “think they are 
dealing with the owner of the build- 
ing when, as a matter of fact, they 
are not dealing with the actual 
owner, but with some person who 
holds only an equity in the property, 
the actual deed to the property 
being held by a bank or other mort- 
gagor.” 

“From the legal standpoint,” 
said Mr. Dunten, “no property is 
actually owned by an_ individual 
until the deed has been made out to 
him and properly recorded. There- 
fore, the sheet metal contractor or 
warm air heating man should take 
the trouble to look these things up 
before he puts his materials and 
labor into a job.” 

Another point which Mr. Dunten 
brought out was that where the 
sheet metal man and warm air ‘heat- 
ing system installer are working 
under the general contractor as a 
sub-contractor, the former should 
make sure of the existence and 
terminology of the contract between 
the general contractor and the owner 
of the building being erected. If 
no contract has been recorded be- 
tween the owner and the general 
contractor, the sub-contractor 


should be wary of entering into 
contractural relations with the gen- 
eral contractor. Here Mr. Dunten 
referred to the instance of the Clay- 
pool hotel in Indianapolis where a 
large number of the sub-contractors 
who had money tied up in materials 
and labor were left holding the bag 
because they had neglected to learn 
of the exact relationship between 
the general contractor and the 
owners, 

“The owner’s request to finish 
the job is the only way that the sub- 
contractor can get a right to file a 
lien against the property,” said Mr. 
Dunten. “There must be contrac- 
tural relations between the actual 
owner and the contractor. It is up 
to the contractor to find out who 
the owner of the property is.” 

Mr. Dunten emphatically advised 
the contractors to take protective 
measures in the first place rather 
than after it is too late when there 
is any question about the ownership 
of a piece of property. His address 
was very well received. 

Mr. Dunten was followed by 
H. A. Beaman, president of the In- 
diana Warm Air Heating and Ven- 
tilating Association, who admon- 
ished the heating men to go out and 
sell warm air heating as a system 
and forget about the make of fur- 
nace. Sell the public the warm air 
heating industry. 

Paul R. Jordan, secretary of the 
Indiana Sheet Metal Contractors’ 
Association, spoke of the tangible 
and intangible benefits to be derived 
from the membership in the Indiana 
organization. One of the tangible 
benefits which the association is of- 
fering its membership now is the 
insurance proposition. 

W. S. Waters, president of the 
Indiana Sheet Metal Contractors’ 
Association, spoke of the money 
saving made possible by the reduc- 
tion of insurance premiums through 
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the plan which the association can 
now offer its members. Mr. Walters 
also spoke of the enormous increase 
in membership that has been accom- 
plished during the year. 

The insurance plan which the as- 
sociation is now offering to its 
members was outlined by C. F. 
Stathard of the Hardware Mutual 
Casualty Company, Stevens Point, 
Wisconsin. 

The banquet and meeting was a 
big success and gave every indica- 
tion that the convention at Indian- 
apolis in January will be a big suc- 
cess. 

The following men were in at- 
tendance: 

Read ’Em and Rejoice, 
Indianaians! 

W. S. Water, Central Sheet 
Metal Company, 1621 East Michi- 
gan street, Indianapolis; president 
Indiana Sheet Metal Contractors. 

William C. Huguenard, 2031 
South Lafayette street, Fort 
Wayne. 

Charles S. Tharp, 3509 South 
Harrison street, Fort Wayne. 

L. H. Dunten, attorney at law, 
813 First National Bank, Fort 
Wayne 

J. W. Loney, manager, Gilt Edge 
Heating Company, Fort Wayne; 
president, Fort Wayne local. 

Bernard Blank, Blank & Com- 
pany, Dewald and Hamon streets, 
Fort Wayne. 

G. C. Miller, C. Miller & Sons, 
Fort Wayne. 

Paul R. Jordan, Paul R. Jordan 
& Company, 1646 Central avenue, 
Indianapolis. 

George J. Duerr, Editor AMEr- 
IcAN ARTISAN, Chicago. 

H. L. Miller, West Creighton 
Avenue Christian Church, Fort 
Wayne. 

R. S. (“Tommy”) Thompson, 
603 East 19th street, Indianapolis ; 
president, Fur-Mets. 

Edward Albright, manager Mon- 
crief Furnace Company, 2102 
South Calhoun street, Fort Wayne. 

J. C. Bauserman, Bauserman & 
Isenbaiga, New Haven, Indiana. 

O. C. Oberwitte, O. C. Oberwitte 
Furnace Company, 442 Colerick 
street, Fort Wayne. 
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W. P. Meador, office manager 
Follansbee Bros. Company, Indian- 
apolis. 

Otto B. Herrmann, Follansbee 
Bros. Company. 

Amos Steffen, proprietor, Bluff- 
ton Tin Shop, Bluffton, Ind. 

Charles Treu, Blank & Company, 
2202 South Hanna street, Fort 
Wayne. 

Eli Steffen, Bluffton Tin Shop, 
118 North Oak street, Bluffton, 
Indiana. 

Fred Bloemker, Benn Company, 
Fort Wayne. 

C. E. Myers, Penn. R. R. Com- 
pany, Fort Wayne. 

Valentine Ewig, Penn. Company, 
care K4 Quartette, Fort Wayne. 

O. F. Knocks, Penn. R. R. K4 
Quartette, Fort Wayne. 

Jule Doriot, Penn. *R. R. K4 
Quartette, Fort Wayne. 

.H. A. Hildebrand, manager, 
Broadway Hildebrand Hardware & 
Sheet Metal Company, 2040 Broad- 
way, Fort Wayne. 

F. H. Speaker, 206 E. Branning 
avenue, Fort Wayne; Magestic 
Company. 

K. H. Baker, Broadway Hilde- 
brand Company, 2040 Broadway, 
Fort Wayne. 

W. C. Wolf, 222 East Berry 
street, Fort Wayne. 

C. F. Lumm, 202 South Ran- 
dolph, Garrett, Indiana. 

M. C. Wallace, manager, Wallace 
Supply Company, 3209 Thomson 
avenue, Fort Wayne. 

John O. Welch, John H. Welch 
& Sons, 1915 South Calhoun street, 
Fort Wayne. 

William H. Carter, William H. 
Carter & Son, 337 East Main street, 
Fort Wayne. 

J. E. Vollker, 2509 Kensington 
building, Fort Wayne. 

H. F. Steigmeyer, 121 West 
Creighton avenue, Fort Wayne. 

Joseph J. Koossen, Koossen 
Bros., 1505 Fleurd street, Fort 
Wayne. 

George Koossen, Koossen Bros., 
1420 Eckart street, Fort Wayne. 

S. C. Blaising, 636 West Fourth 
street, Fort Wayne. 

S. W. Widney, Widney & Shu- 
gart, Auburn, Indiana. 
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H. R. Olinger, care Widney & 
Shugart, Auburn, Indiana. 

W. H. Ziegler, 207 North Hack- 
ley, Muncie, Indiana; F. O. Schoe- 
dinger, Columbus, Ohio. 

J. C. Weirman, Schaab Roofing 
& Supply Company, Fort Wayne. 

William A. Shea, 3728 East 
Washington street, Indianapolis; 
Tanner & Company. 

John C. Henley, treasurer, Tan- 
ner & Company, Indianapolis. 

Louis C. Kramer, care Gerding 
& Aumann Brothers, Fort Wayne. 

W. C. Aumann, Gerding & Au- 
mann Brothers, Fort Wayne. 

H. F. Aumann, Gerding & Au- 
mann Brothers, Fort Wayne. 

John Swanson, M. D., Fort 
Wayne. 

Creston W. Barnes, 418 North 
Main street, Kokomo, Indiana; Ex- 
celsior Steel Furnace Company. 

Harry R. Jones, 308 Kenmore 
road, Indianapolis; Milcor. 

D. R. Farquahar, Tuttle & Bailey 
Manufacturing Company, 1123 
West 37th street, Chicago. 

C. C. Sieb, Sieb & Pettit, 1122 
State .street, Fort Wayne. 

R. S. Coleman, Banks & Cole- 
man Furnace Company, Fort 
Wayne. 

John C. Kreidt, president, John 
C. Kreidt Company, Fort Wayne. 

C. L. Sapp, 413 High street, 
Wilmington, Ohio; Farquhar Fur- 
nace Company. 

E. E. Banks, Banks & Coleman 
Furnace Company, Fort Wayne. 

D. M. Robbins, Home Furnace 
Company, Fort Wayne. 

E. M. Kincaid, Home Furnace 
Company, Fort Wayne. 

C. F. Stathard, Hardware Mu- 
tual Casualty Company, Indian- 
apolis. 

Fred Heads, 1326 Estes avenue, 
Chicago; Hart & Cooley Manufac- 
turing Company. 

Thomas Ewing, 862 North Jef- 
ferson street, Huntington, Indiana. 

L. D. Pettit, manager, Sieb & 
Pettit Hardware Company, 1122 
East State, Fort Wayne. 

Carl Miller, C. Miller Sons, 1115 
Broadway, Fort Wayne. 

A. E. Rose, manager, Rose Heat- 
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ing & Ventilating Company, Fort 
Wayne. 

H. A. Beaman, 
Harding, Indianapolis; 
Manufacturing Company. 

Members of Fur. Mets Hosts at 

the Banquet 


1118 South 
Allred 


W. P. Meador, Follansbee 
Brothers; F. H. Speaker, the Ma 
jestic Company; ©tto B. Herrman, 
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Follansbee Brothers; Fred Heads, 
Hart & Cooley Manufacturing 
Company; C. F. Stathard, Hard- 
ware Mutual Casualty Insurance 
Company; W. H. Ziegler; J. C. 
Weirman, Schaab Roofing & Sup- 
ply Company; John C. Henley, 
Tanner & Company ; William Shea ; 
c. oe Furnace 
Company; C. W. Barnes, Excel- 


Sapp, Farquhar 
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sior Steel Furnace Company; Dave 
Farquhar, Tuttle & Bailey Manu- 
facturing Company; Harry R. 
Jones, Milwaukee Corrugating 
Company ; George J]. Duerr, AMEr- 
ICAN ARTISAN; R. S. Thompson, 
Mount Vernon Furnace Company ; 
Paul R. Jordan, Paul R. Jordan 
Company; H. A. Beaman, Allred 
Manufacturing Company. 


Developing Pattern for Ornamental 


Transom Windows 


With Use of Care Such Windows Can Be 


Made Fireproof as Well as Ornamental 
By O. W. Korue, Principal St. Louis Technical Institute, St. Louis 


N FIREPROOF construction it 

is desirable to limit the wood- 
work as much as possible; so the 
architect will specify metal work as 
well as brick and concrete wherever 
possible. Hence sheet metal as well 
as cast metal windows are used 
more and more. 

Many ornamental designs can be 
made with considerable ease by men 
who understand the work and have 
imagination for sketching out that 
which makes a good appearance. 
Sheet metal folks should not always 
feel that they are only putting up 
sheet iron, because in most cases 
they do lots of work which beauti- 
fies the structure, and also is a fire 
protection. So in this case we have 
a transom over the doorway which 
rests on a lintel mould. From the 
general design the scheme is very 
simple and still leaves a good ap- 
pearance, mainly from its simplicity. 
To the right we show the sectional 
details, as “A” for the lintel mould 
and “B” for the transom bar. 

Where these can be made out of 
one piece, as rolled, that practice is 
preferable, since the work can be 
made fireproof; but where they 
must be made by hand, then it is 
necessary to solder the different 
members together and this is not ex- 
actly fireproof, since the solder will 
easily melt and allow the transom to 
fall to pieces. 

In our case we work up the 
problem by hand, knowing that 


where facilities are at hand for 
rolling, shops will have this done. 
From inspection it will be observed 
that much of the work is flat and 
straight, different members merely 
intersect and by the shape of the 
bars and the circular window the 
desired effect is produced. We, 
therefore, take the radius of the 
window of the center line from 
which transom is described and pass 
this through elevation. 
Then we draw the muntin bars as 
at h-f and also d for the window 


sectional 


rail. 

Next we draw a line through the 
reverse ogee mould and extend it 
until it meets the horizontal center 
line, at b. Then use this as center 
and a as radius describe the arcs as 
at a’. In the front elevation de- 
scribe arc 1-12 to correspond with 
point a of detail “B.” Then divide 
this arc 1-12 into any number of 
equal parts and describe this also in 
pattern a’, and step off the meas- 
urement as shown, which will give 
the stretchout for the mould in the 
blank form. This mould should 
really be made in one piece, but we 
only show a half pattern, which is 
then hammered into shape to give it 
the reverse ogee effect, shown by 
detail “C.”” Then the flat side c of 
section “D” can be described by re- 
producing the front elevation as 
pattern c’ indicates. The champfer 
d is developed by extending this line 
to meet center horizontal line as at 


e. Then e-d is used as radius, and 
using any point as e’ as center, de- 
scribe pattern d’. By carrying the 
points on the measuring line 1-12 to 
the center in the radial way we es- 
tablish the girth necessary from 
these few spaces which is stepped 
off from pattern 1’-12’ as shown. 
This would then be planted into the 
detail as “C” shows. 

Many of the other members are 
just straight or flat strips which can 
either be described direct from ele- 
vation or by just using straight 
strips and planting them in place. 
For the muntin bar which can be 
made as at “D” or “E” the devel- 
opment for the circular disc is 
shown by extending lines h-f to i 
and g. These are then the radius 
lines with which the champfer is 
described, as in pattern h’ and f’. 

In circular work development of 
patterns is not so complicated if a 
person understands the process and 
how the radius lines are deter- 
mined; also the amount of metal 
that can be conveniently handled in 
the shaping up process. Men who 
have not this understanding either 
through technical study or practical 
application will find this sort of 
work very vague and hazy and con- 
sequently they will let it alone when 
opportunity comes their way to try 
their hand. In other words, they 
try to keep their brain brand new 
by never using it. 

To develop the pattern for the re- 
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turn of the lintel mould “A” we 
divide all curved members into 
equal parts and then number each 
point and bend. We pick the girth 
spaces each one separately from this 
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detail and step it off below as from tablishes 2’-3’, etc., and enables 
1 to 18. Draw stretchout lines and drawing the pattern for the outside 
then from each point in detail “A” miter. On all such work edges for 
drop lines to intersect stretchout assembling must be allowed extra 
lines of similar number. This es since patterns are considered net 
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Why Is There Room for [MPROVEMENT in MOST 


Designs of Ventilators for Farm Use? 


What Are Causes for Variation IN 
EFFECTIVENESS of Operation? 


HIS is the second of a series 

of articles on farm ventilation. 
In the first article the discussion 
centered around the automatic roof 
ventilator as the most extensively 
used type of ventilator for farm 
purposes. 











By Proressor A. J. Macx* 


made to determine the effectiveness 
of the wind in producing ventila- 
tion in excess of that due to natural 
ventilation produced by the chimney 
action as a result of temperature 
differences. 

Figure 6 represents the arrange- 
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Figure 6—Arrangement 


Pictures of the various classes 
were included in the presentation of 
the matter. The article concluded 
with a list of the chief factors 
which influence the effectiveness of 
automatic roof ventilators. 

What Factors Determine 
Effectiveness of Ven- 
tilators? 

In the present article the reader 
will be given some idea of the meth- 
ods used in determining those fac- 
tors which are of importance in 
their influence on the effectiveness. 
This information will be of value 
in’ the selection of equipment. 

The Engineering Experiment 
Station of the Kansas State Agri- 
cultural College carried on a series 
of investigations on more than 
thirty ventilators produced in com- 
mercial quantities by a number of 
manufacturers. The tests were 


*This is the second of a series of 
articles on Farm Ventilation by Pro- 
fessor A. J. Mack, Department of 
Mechanical Engineering, Kansas State 
Agricultural College, Manhattan, Kan- 
sas. The third article of this series 
will follow shortly. 
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for Test Equipment 


ment of the test equipment used in 
the investigations. The main por- 
tion of the tunnel had a length of 
16 feet. All ventilators were of the 


forced through the tunnel toward 
the ventilator. Readings of the 
wind velocities in the tunnel and of 
the air induced through the ven- 
tilators were taken with an anemom- 
eter. The wind velocity in the tun- 
nel was taken at the point where the 
ventilator was placed to be tested. 
The velocity of the air induced 
through the ventilator was measured 
by inserting the anemometer in the 
short vertical pipe underneath the 
tunnel floor. Data was also secured 
on the air induced through the ven- 
tilator pipe when no ventilator was 
inserted in the tunnel. In the latter 
case a straight section was added 
to the receiving pipe, the end of 
which terminated at the center of 
the cross section of the tunnel. 

Causes of Variation in 

’ Ventilator Effectiveness 

Tested 

The results of these tests are 

represented graphically in Chart 1 


—Velocity induced through ventilator pipe, in feet per minute—— 


—————22-in. storm band 


Velocity of 
wind in 
miles per 
hour LY in. 4¥4 in. 
5 275 266 
7 385 375 
9 487 474 


Extension of ventilator pipe 
above bottom of band 


=a —414-in. storm band— 
Extension of 
ventilator pipe 
above bottom of band 
814 in 134 in 
260 2 185 
262 : 251 
454 7 308 


Table I—Effect of Varying Extension of Ventilator Pipe Above the 
Bottom of Band 


10-inch size, having a base 10 
inches in diameter. 
Explaining How Tests 
Were Made on 30 Types 
of Ventilators 


Before starting the tests the 


-tunnel was equipped with screens 


in such a manner that the wind 
velocities at the test distance from 
the fan were uniform over the 
cross sectional area. 

In conducting the tests the ven- 
tilators were placed over the pipe 
as shown in Figure 6, The air was 


These lines represent the averages 
of the classes of ventilators in- 
cluded in the tests. There were 
some ventilators in each class which 
varied widely both above and below 
the average. This would indicate 
that there is much room for im- 
provement in design in some cases 
in all classes. These lead to the 
study of the possible causes for 
variations and in this study those 
factors listed in the first article of 
the series stood out very prom 
inently as contributing to the effec 
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tiveness of ventilators. 

A study of the chart shows that 
the average ventilator of those 
classes which have incorporated 
special features to take advantage 
of the winds has a possibility of 
being above the average of the simi- 
lar class which does not have the 
special features. 

There are many exceptions, how- 
ever, and in selecting a ventilator it 
is well to make a careful study of 
all the factors contributing to the 
effectiveness of the ventilator, such 
as size of projected area, exit area, 
straightness of path of egress and 
freedom from obstructions. 

Unnecessary Extension of 
Pipe Above Storm Band 
Detrimental 

Some tests were made to deter- 
mine the advantage of so-called 
siphons in ventilators. Tests were 
made on two rotary siphon ven- 
tilators representative of the group 
and upon four of the stationary 
siphoning group. Both of the 
rotary ventilators indicated better 
results with the siphons open than 
when closed. Three of the four 
stationary ventilators indicated bet- 
ter results with the siphons open 
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Figure 7—Diagrams Showing Types of Construction of the Ventilators Classed 
as Plain Stationary 


but hardly to the extent sometimes 
claimed. 

Much may be expected from 
careful design as to size, exit area, 
freedom from obstruction in gas 
passages, and straightness of the 
path of egress. 
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Chart 1—Curves Showing the Average Effectiveness of the Various Classes of 
Ventilators 


than closed. All four gave better 
results with siphons on the wind- 
ward side only closed. These re- 
sults would indicate that in certain 
cases the siphons are an advantage, 


One feature which influences the 
straightness of the path of egress :n 
stationary ventilators is the projec- 
tion of the ventilator pipe above the 
storm band. 


This is represented by distance G 
in Figure 7. Since this was so 
noticeable two adjustable ventilators 
were used in a special series of 
tests. The results of these tests are 
given in Table I. Quite evidently 
any unnecessary extension of the 
pipe would be detrimental. Care 
must be exercised in all designs to 
prevent down drafts. 

Other experiment stations have 
also carried on similar tests and ex- 
cept in a comparative way the 
values differ. This is to be ex- 
pected on account of the variable 
conditions of tests. It is to be 
hoped that through the proper 
codperation of the interested parties, 
such as the designers, architects 
and the ventilating societies, a 
standard method of test with stand- 
ard equipment may be adopted. 

This concludes the second of the 
series of articles on farm ventila- 
tion, and future articles will deal 
with the application of the equip- 
ment to the farm buildings. 


This issue contains another of the 


series of articles on warm air fur- 
nace installation practice by John S 


Walker, Heatcraft Institute, Peoria, 
Illinois. It will be found on page 


124. 
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Something for Nothing Showmanship 


and Salesmanship 


‘“‘Read Before You Sign’’ Series No. 3, 
National Better Business Bureau 


KFERING “Something for 


Nothing” is regarded in cer- 
tain quarters as an effective means 
for attracting attention. An old 
white-haired showman of our ac- 
quaintance on reading an advertise- 
ment which purported to offer gifts 
to the reader, commented in this 


wise: 

“Some of these copy writers,” he 
chuckled, “might have come direct 
from a carnival lot. They remind 
me of one of my own old stunts. 

“I remember one night when the 
gasoline flares of our carnival 
swayed in the warm, spring breeze. 
The crowd milled around, eating 
peanuts and popcorn and _ yelling 
nonsense above the racket of our 
calliope. The shooting gallery rat- 
tled with the competition of local 
crack shots. The ring-a-cane games 
did a good business, especially when 
the first winners began to show their 
friends the prizes they had won. 
This crowd I am telling you about 
was in a spending mood. 

“My job as manager was to pass 
around from tent to tent, check up 
on the barkers and watch the cap- 
pers or shillabers we used to start 
the money flowing. Half way down 
the midway was a‘soap peddler, a 
nice fellow with some pretty good 
sales ideas. But this evening the 
crowd paid no attention to him. Our 
cappers bought his soap, but nobody 
else could seem to get interested. 

“T saw there was nothing else but 
for me to get into it myself. The 
young fellow was all right as a 
salesman, but he wasn’t a showman. 
So I got up there on his box, pulled 
a couple of handfuls of silver dol- 
lars out of my pockets, slapped ’em 
on the table, and started my spiel. 

Showmanship 

“Come right this way, folks. 
Everybody wants to hear about the 
wonderful offers we are going to 
make this evening. We are not 


_ for the human skin. 


selling anything, ladies and gentle- 
men. We are here to advertise the 
most wonderful soap ever devised 
We are liter- 
ally going to give it away. It takes 
off more than dirt. It takes off cal- 
louses, sunburn, freckles and warts. 
It makes rough, red hands look like 
the hands of a lady or gentleman. 
Next week it will be on sale in your 
stores at a dollar a cake. But we're 
not asking you a dollar tonight, not 
half a dollar, nor even a quarter of 
a dollar. We're going to give it 
away. And that isn’t all we’re go- 
ing to do. If I told you what else 
—you wouldn’t believe me, so I’m 
going to let you see me do it. Here 
we have a package of soap such as 
the big stores sell for two dollars. 
Between the two cakes of soap I put 
this bright, new silver dollar and 
wrap up the package and put it back 
in stock. And now I’m putting an- 
other dollar into this package.’ 


“As a matter of fact, I did put 
a few dollars into those soap pack- 
ages. But I put those particular 
packages where I could locate them 
when I wanted them. When I had 
worked all those dollars out of sight, 
I yelled: 

“*Now! I’m really going to ad- 
vertise this soap. I’m going to make 
some of you a present of ninety 
cents each to take this soap home 
and try it out. If I just handed it 
out, you wouldn’t be serious. You 
saw me put those dollars in there. 
Now, you can have any package of 
soap in that bag,—while they last— 
for the smallest silver coin that 
Uncle Sam makes — a dime, ten 
cents, the tenth part of a dollar.’ 

“Well, they stepped right up. We 
sold that soap to that carnival crowd 
as fast as we could hand out pack- 
ages and take in dimes. When 
things slowed up a bit, I’d pass out 
a package with a dollar in it to some 
local fellow whom folks seemed to 


know, and I would make him open 
it up and show it, and _ business 
would get better right away again. 

“It wasn’t bad soap we were sell- 
ing. Ten cents was a reasonable 
price for it. But I wasn’t selling 
soap; I was selling chances at those 
silver dollars. As I told the young 
fellow afterwards, it wasn’t sales- 
manship at all; it was showman- 
ship.” 

At the carnival, such perform- 
ances seem “a good show” to us 
who know there will be no silver 
dollar in the package which our 
neighbor buys. It is in key with 
the carnival, — cheap, common, 
noisy, ephemeral. 

But when a national advertiser or 
a local store pitches its advertising 
or selling methods in the same key 
—what then? 

A Carnival Salesman 

What happens when this old car- 
nival technic is applied to everyday 
selling? Here is a modern instance: 

The morning was young and 
pleasant and the lady of the house 


- in one of her friendliest moods. She 


knew that her caller was a magazine 
solicitor, but he was courteous and 
well dressed and she knew and liked 
the magazines he displayed; where- 
fore she listened with more than her 
usual interest. 

“In order to increase circulation, 
and thus secure more advertising,” 
explained the presentable young 
solicitor, “the publisher of these 
magazines has authorized me to give 
them to you for one year for the 
mere cost of postage. All you have 
to do is to pay me seventy-five cents 
now and fill in your name and ad- 
dress on this blank.” 

The offer was attractive. She 
knew the regular subscription price 
was several times seventy-five cents 
She went into another room for her 
money. Her pocketbook lay next 
to the telephone. Acting upon an 
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oft-repeated caution, she called the 
number of the Better Business 
Bureau of that city before rejoining 
the salesman, and described his 
offer. 

“Our experience,” she was told, 
“is that this magazine company lives 
up to its contracts. 

“What contracts?’ demanded the 
lady. 

“Weren't you asked to sign any 
thing?” asked the Bureau man. 

‘“Why,—why, yes,” she recalled, 
with some surprise. 

“Did you read the contract?” con- 
tinued the voice. 

“No; I didn’t,” she confessed. 

“I would, if I were you,” admon 
ished her advisor, “before you sign 
or pay out any money. The contract 
is clear, and you ought to know 
what is in it. Read before you sign.” 


She did. When the solicitor had 
removed a reluctant thumb from the 
reading matter she learned that the 
price of the magazines was seventy- 
five cents a month for eight months. 
Nowhere in the contract was there 
any mention of gifts, of advertising, 
or “the price of postage.” 

What happened? . 

The woman liked the magazines 
Had the offer been presented in a 
straightforward manner, she would 
have subscribed without hesitation. 
The salesman’s attempt to mislead 
her with “give away” talk, however, 
made her angry. She not only de- 
clined to sign but reported the en- 
tire transaction to the Better Busi- 
ness Bureau in writing. When these 
facts were presented to the maga- 
zine company, together with other 
consumer reports on this salesman, 
he was asked to find other employ- 
ment. He found it in a local store 
which he served in similar ill fash- 
ion. Some mountebank kink in that 
young man’s brain makes it almost 
impossible for him to understand 
how any merchandise or service can 
be sold frankly on its merits. He is 
a rolling stone because the number 
of concerns who do business his way 
is shrinking steadily. 

We Like to Buy 

Years ago many consumers were 
obsessed with what the salesman of 
that day called “sales resistance.” 
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They were said to be pinching 
nickels and trying very hard not to 
buy anything. It was considered 
necessary to resort to all sorts of ex- 
pedients to induce them to unloosen 
the drawstrings of the wallet, and to 
spend a few dollars for their own 
comfort or betterment. But that day 
has passed. 

Thousands of concerns engaged 
in manufacturing or retailing have 
achieved their greatest prosperity 
through a sales policy in which there 
is no room for tricks or subterfuge 
They offer value and service for a 
fair price. They make no secret of 
the fact that they are in business to 
earn dividends for their stockhold- 
ers. The public (which owns stock 
in most business today) has learned 
to respect this frank and straight- 
forward method of doing business. 
Carnival sales tactics now tend to 
direct suspicion toward the seller. 
Why should any seller give away 
merchandise, or real estate, or stock, 
or tooth paste? What's the matter 
with it? Why can't it be sold read- 
ily on its merits to the millions of 
American consumers who are able 
and eager to buy what they need and 
generally what they want, as well? 

Where’s the Catch in It? 

There is so often a catch. The 
“free” lot may appear to be free, but 
it is only twenty feet wide and there 
are usually survey and recording 
fees. And the price of the adjoin- 
ing lot may be another catch in that 
ene. The tooth-paste may appear to 
be free, but what’s the market for 
the stock with wliich it is given? 
Stock in one company was given 
with a pair of shoes. Did the stock 
add anything to the value of the 
shoes ? 

A new kind of “sales resistance” 
is growing up among wise consum- 
ers,—the resistance of experience 
and intelligence toward “give away” 
tactics. Thus, when a store adver- 
tises player-pianos and adds to the 
copy “this beautiful piano lamp, 
bench, embroidered scarf and twelve 
rolls given away absolutely free,” 
hundreds of readers surmise that the 
cost of the articles has been heaved 
into the selling-price of the piano, 
and trade elsewhere 
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Similarly, when a book salesman 
opens his talk with the statement: 

“I am authorized to present you 
with a complete, full bound set of 
this new work, de luxe edition, with 
the compliments of the publishers.” 
[In a growing number of homes he 
is unlikely to get far beyond his 
opening. The wise prospect asks to 
see the contract, reads it, finds the 
catch, and then speeds the parting 
guest. What’s the catch? The con- 
tract provides a charge for a sup- 
plemental service over a period of 
years, or something else quite suf- 
ficient to defray the cost of the 
“oift.” 

Unfortunately, not all prospects 
are wise prospects. Unfortunately, 
too, neither education nor experi- 
ence are the measure of wisdom 
Many prospects who have grown 
wise and find “the catch” in such 
sales methods, are persons of mod- 
est schooling and no business experi- 
ence. On the other hand, prosper- 
ous business and professional men 
and their families, with enviable 
backgrounds of education and ex- 
perience, contribute steadily a toll of 
thousands of dollars gathered 
through such crude _ methods. 
Stripped of the fine oratorical flour- 
ishes with which they are presented, 
many of the schemes are obviously 
ridiculous. Nevertheless, otherwise 
intelligent persons continue to pay 
financial tribute to such schemes 

You Have Been Selected 

One threadbare sales approach 
which begins to provoke a derisive 
grin on the part of the wise ones 
among lawyers, doctors, teachers 
and other professional men and 
women is the sales talk or letter 
which begins with the words “You 
have been selected.” The pretense 
is that because of high standing in 
the community, you are to be made 
the recipient of a set of books at a 
merely nominal price, in order that 
the publisher may have as a refer 
ence in that community a member of 
your profession, whose opinion is 
valued and respected. Often the 
words of the late John Wanamaker 
are quoted to the effect that “a 
favorable comment from a pleased 
user is more valuable to a business 
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than a page of newspaper advertis- 
ing.” Your reputation is to take the 
place of part of the regular price of 
the set of books and it is to be 
charged to advertising expense. The 
regular price is represented as 
$149.50 ;—but the books are to be 
placed in your hands for $52.75 to 
cover the actual cost of printing and 
binding. 

The catch in it is the discovery, 
made, perhaps, in the locker room 
of your golf club, that a crew of 
salesmen has covered every other 
member of your profession listed in 
the telephone Red Book, making the 
same offer in the same words at the 
same price. If you have signed up. 
your chagrin is increased when you 
learn that $52.75 is the regular price 
of the books, and that they have 
never sold for more. 


As the true nature of these “give 
away” tricks becomes more widely 
known, the advertiser who offers 
frankly to sell merchandise of stated 
specifications at a fair price finds 
his copy read with more interest and 


the salesman who employs neither 
pretense nor masquerade finds a 
readier audience. Why shouldn’t he? 
He is telling a straight story about 
the thing he is interested in, and that 
will most readily interest any audi- 
ence. 
Fire Lighters 

Nearly everyone has a telephone 
listing today, and we get on to still 
other mailing lists by clipping the 
coupons of display advertisements. 
For many of us, opening the day’s 
mail has become one of the most en- 
joyable of indoor sports. What a 
lot of interesting things and services 
are offered through this type of ad- 
vertising! But glance for a moment 
at the type of competition it is 
obliged to meet in this daily struggle 
for attention and interest. 

Here is a raincoat concern which 
encloses a “Merchandise Discount 
Check,” which is not a check, is 
drawn on no bank, and confers no 
discount not available to anyone. 
After deducting the amount of the 
check from the price quoted, the re- 
sultant figure is found to be the 
same as the price for which the gar- 
ment formerly sold. 
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A mail order hosiery concern of- 
ers with every two pairs “to put in 
an extra pair with our compli- 
ments.” Something for nothing? 
The hose so advertised as “of Pure 
Japan Silk, with the best Rayon 
backing” analyzed as 7 per cent. silk 
and the balance rayon. 

A correspondence school. bids for 
enrollments with a “scholarship 
check” drawn on no bank and of no 
real value, which the prospect is sup- 
posed to apply toward tuition. But 
the price quoted to the prospect is 
not the regular tuition price. It is 
higher by the amount of the check. 

What do consumers do with this 
type of “give away” copy? Some 
believe it. But many consign it to 
the waste basket as soon as the “give 
away” feature is read. There are 
limits to human credulity. It appears 
that there are also limits to con- 
sumer patience, for the number of 
persons who mail such fatuous ad- 
vertising in to Better Business Bu- 
reaus with indignant protests, grows 
steadily. Some object to the insult 
done their intelligence; some allege 
moral obliquity on the part of such 
advertisers; some resent the waste 
of their time by such oafish efforts 
to be clever. 


The trail of a “give away” sales- 
man today is marked by similar 
protests and reports. Perhaps it is 
time that such advertisers and mer- 
chants too fresh stock of public in- 
telligence. Undoubtedly there are 
a number of yokels left. But the 
number of persons who read con- 
tracts before they sign, and who ex- 
pect to pay for what they get, is 
materially on the increase. Progres- 
sive advertisers are adapting their 
advertising and selling methods to 
meet this consumer trade. 

A Message to the Consumer 

The National Better Business 
Bureau is enabled to bring this mes- 
sage to you and to the business men 
of your city because business leaders 
in the national field and in your own 
community want you to realize the 
differences between straightforward 
sales presentations which may be 
within the law, but which are seldom 
merchandising, conducted frankly 
for a fair profit, and devious, tricky 
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to your advantage. The percentage 
of business concerns that offer mer- 
chandise or securities without pre- 
tending to give “something for 
nothing,” constitutes the overwhelm- 
ing majority. There are few, com- 
paratively, who deliberately engage 
in such tactics, but these few are 
conspicuous because of the bizarre 
character of their methods. 

You are urged to read every con- 
tract before you sign it, and to ex- 
amine each offering with special care 
when you are offered something for 
nothing. Buy where, when and 
from whom you please, but be sure 
you know just what you are to re 
ceive, how much you are to pay for 
it, and when. 


Wisconsin Sheet Metal 
Contractors Meet in Milwaukee 


The Master Sheet Metal Contrac- 
tors’ Association of Wisconsin held 
its monthly meeting December 7 in 
Milwaukee. The meeting was called 
to order by President Tolg with the 
following members present: C. Tolg, 
A. Schumann, P. Biersach, A. Goe- 
thel, Gehrke, Jeske, Geussenhainer, 
Pansch, L. F. Reinke. 


The minutes of the previous meet- 
ing were read and approved. 

Reports from the National Asso- 
ciation of Sheet Metal Contractors 
and National Sheet Metal Contrac- 
tor were read and ordered placed 
on file. 


Mr. Pansch reported that H. J. 
Ortwig had become a member of 
the Racine Local. 

A letter from the Milwaukee 
Auditorium offering their hall for 
our convention was read, and after 
careful consideration it was decided 
that.it would be best to again hold 
it at the Republican Hotel, as in the 
past. The secretary was instructed 
to so answer their letter and make 
immediate reservation arrangements 
with the, hotel. 

Application blanks for the Ency- 
clopedia and Reference Book for 
Sheet Metal Works were handed 
out, together with an appeal to send 
them in. This was promised to be 
taken care of. 

General discussion then took place 
and meeting adjourned at 4:45 p.m 
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I missed seeing M. E. Ticen of 
the XXth Century Heating Com- 
pany, at the Urbana convention the 
lst of this month, and was consider- 
ably puzzled at his absence. The 
reason for his absence, I learned, 
was bound up in a beautiful, bounc- 
ing boy with which the stork pre- 
sented him December 9. The baby 
is named Tommy, or “his Sunday 
name,” as Mr. Ticen puts it, “is 
Thomas Earl Ticen.” Congratula- 
tions are in order and I want to be 
the first in line to offer mine. Mr. 
licen holds forth at 1419 Charles 
street, Rockford, Illinois. 

x * * 

Just the other day we had a vis- 
itor in the person of R. C. Walker 
who called to bid the Artisan folks 
goodbye, prior to his departure to 
California for a six months’ vaca- 
tion. This visit calls to mind a 
number of Alger books such as 
“From Newsboy to Editor,” “From 
Rags to Riches,” etc. 

Remember way back when Mr. 
Walker worked as an apprentice in 
a tin shop at Gridley, Illinois, then 
advanced to a full fledged journey- 
man, becoming foreman of the Hol- 
der Hardware Company’s tin shop 
at Bloomington, Illinois, and then 
his advance to salesman and then a 
little later AMERICAN ARTISAN Car- 
ried the announcement of his ap- 
pointment as General Manager of 
the Meyer Furnace Company at 
Peoria, Illinois, which position he is 
now giving up. 

Walker was full of goodbyes and 
good wishes and believe if he had 
the time he would have gone around 
shaking hands personally with every 
dealer, salesman, jobber and manu- 
facturer. 

My early experience as a cub re- 
porter made me “snoop” into Walk- 
er’s future plans, and without be- 
traying a confidence, I believe the 
ARTISAN can say that the next six 
months will not be all play for 
Walker, for within a year he will 
surprise this field of ours with some- 
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“The essence of humor is sensibility; warm, tender fellew- 
feeling with all forms of existence.”"—COarlyle. 
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thing startlingly different, produced 
and marketed in a method unusual 
and unexpected and well befitting 
Henry Ford. 

As Mr. Walker is not yet per- 
manently located in California, 
AMERICAN ARTISAN will gladly act 











R. C. Walker 


as his post office for any. of his 
friends, for he has promised to no- 


tify us first of all of his address. 


We ArtTISAN folks wish we could 
spend six months “vacationing,” but 
all of us “ain’t jest as smart” as 
Roy C. Walker. 

* * . 
Changing Geography 

Tommy was saying his prayers 
“And please, God,” he asked, “make 
Boston the Capital of Vermont.” 

“Why, Tommy,” said his shocked 
mother, “what in the world made 
you say that?” ‘ 

Tommy settled himself in bed. 
“’Cause,” he answered, “I made it 
that way in my ‘zamination paper 
today and I want it to be right.” 

7 + * 

Two darkies were reading the 
inscriptions on tombstones in a cem 
etery. One of them let out a raucous 
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“Haw! Haw” and when the other 
came up he pointed to the inscrip 
tion on the tombstone, which read 
“Not Dead, but Sleeping.” 
“Haw! Haw!” laughed the darky 
“He ain’t foolin’ nobody but his 


self.” 
+ * * 


“Is it right that you’ve severed 
your engagement with Miss Over- 
marte?” queried the inquisitive 
friend. 

The man shook his head. 

“No,” replied he, “I didn’t break 
it off.” 

“Oh! she broke it off?” 

“No,” was the answer again. 

‘But it is broken off, isn’t it?” 
persisted the curious one 

“Oh, yes,” explained the moody 
“She told me 
what her milliner’s. yearly bill was, 
and I told her how much a week | 
got. Then our 


one, with delicacy. 


engagement just 
sagged in the middle and gently dis 
solved.” 

* * * 

A certain train on the Southern 
railroad had been last every day for 
years, but one day it gasped into 
the depot exactly on the dot. The 
marveling passengers got together 
and made up a handsome purse for 
the engineer and presented it to him 
with an eloquent speech, commend 
ing him for being at last on time. 

The engineer refused the purse 
sadly, saying: “Gentlemen, it breaks 
my heart to do this, for I sho’ do 
need the money, but this heah is 
vesterday’s train.” 

7 * * 

“Did you give your penny to the 
Sunday School, Robert?” asked the 
fond mother. 

“No, ma, I lost it.” 

“What! Lost another one? That 
makes three Sundays straight you've 
lost your penny. 

“Yes, but if I keep it up I’ll win 
‘em back. That kid’s luck can’t last 
forever.” 

7. * - 

“Pa, what’s the difference be- 
tween a hill and a pill?” 

“I don’t know, my son, unless it’s 
that a hill is high and a pill is round 

—is that it?” 

“Naw! A hill is hard to get up 

and a pill is hard to get down.” 
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CUTTING DOWN THE FUEL BILL (Part 1) 


URNACE dealers for the last 

few years have given consider- 
able thought and effort to installing 
warm air furnaces to deliver the 
maximum amount of heat for every 
pound of coal that is burned. But 
after the maximum amount of heat 
has been delivered to the registers, 
what is the home owner doing with 
it? He is letting enormous quanti- 
ties of this heat get away, and we 
are standing by without saying a 
word. If we were fearless, we 
would tell him what he must do if 
he expects any further reduction in 
fuel bills. He 


house, so that it 


should build his 


would hold heat 
after said heat has been delivered. 

Enormous quantities of heat are 
lost through the ceilings of un- 
floored and partly floored attics, as 
well as through windows and out- 


*Part one of article on Cutting Down 
the Fuel Bill, written exclusively for 
AMERICAN ARTISAN by John S. Walker, 
President, National Heat Craft Institute, 
Peoria, Illinois. 


By Joun S. WALKER* 
side walls. Let us see just what 
and where these heat losses are in 
a typical one story frame house with 
There are 
(which average 12 


unfloored attic (Fig. 1). 
12 windows 


square feet each) and 2 doors 2 feet 
8 inches by 6 feet 8 inches. The 
ceiling is 9 feet high. 

Figuring these heat losses accord- 
ing to the standard code, they are 
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approximately as follows: 

A. Transmission loss through 
glass, 25 per cent. 

B. Transmission loss through 
walls, 25 per cent. 

C. Transmission loss through 
ceiling, 25 per cent. 
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Figure 3 


D. Infiltration through walls 
and windows, 25 per cent. 


Double windows reduce two of 
these losses; (A) heat transmission 
loss through glass and (D) infiltra- 
tion of outside air. 

Referring to figure 2, we observe 
that a double window loses by con- 
ductivity 54 per cent as much heat 
as a single window. Therefore, the 
saving to item A is 46 per cent. 

In figure 3, air is shown leaking 
in around the windows. Air, also, 
filters in through the walls, even in 
a brick veneer house. This air must 
be heated from outside temperature 
to room temperature. The per cent 
decrease in infiltration caused by 
double windows varies according to 
how tightly they are fitted. Ona 
good fit it should be 60 per cent. 

The reduction caused by double 
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46 + 60 
windows is, therefore, — or 
4 
26% per cent of the total heat loss 
of the house. 

It is evident that weather-strip- 
ping windows in no way affects 
glass transmission, its entire effect 
being a reduction in infiltration. The 
amount of this reduction is variable, 
depending on the type of strip, the 
manner of fitting, and the propor- 
tion of window to wall surface. A 
weather-stripping job that reduces 
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total infiltration 80 per cent would 
be an excellent job. The reduction 
of the total heat loss of the house is, 
80 
therefore, — or 20 per cent. 
4 
In spite of the saving of well 
fitted storm windows over weather- 
stripping, the public will, no doubt, 
continue to favor the latter, in order 
to avoid the additional work re- 
quired by double windows each fall 
and spring. Another of this series 
will appear next week. 


A. C. Tinker Retains Doctor’s Good Will 
Toward Warm Air 


Was Ready to Discard Warm 
Air and Put in Rival System 


HE instances where a warm air 
heating system is being spared 


the ignominy of being replaced by 


steam and hot water are becoming 
more frequent as the warm air heat- 
ing contractors become more effi- 
cient in their endeavors toward 
merchandising and the scientific in- 
stallation of the system itself. 

One case of where the warm air 
heating system was saved and the 
owner’s good will retained is cited 
by A. C. Tinker (please note that 
his initials are A. C. T. and act he 
did in this case for the betterment 
of the warm air heating industry). 
Mr. Tinker is the manager of the 
Liberty Specialty Company, 317 
Jefferson street, Conneaut, Ohio. 
He writes as follows: 

“A year ago last June Dr. E. S. 
Wright bought a Garland furnace 
from a warm air installer, and sheet 
metal worker, whose principal in- 
come is from roofing. This furnace 
did not function, as it would not pro- 
duce a temperature above 56°, and 
the owner was compelled to clean 
the ceilings and whole howse quite 
often. 

“In January of this year a Chal- 
lenge furnace was installed in place 
of the Garland, and this did 
not function any better. The 
dealers then told Dr. Wright that 
they could do no more for him, that 
the trouble was in the chimney. He 


had two chimney masons inspect 
the chimney, and found it O. K. 
Here is where competition outside 
of the industry steps in. Dr. 
Wright had estimates prepared for 
a hot water or steam plant, the cost 


of which ran around $1,200.00. 


“The writer, having learned of 
Dr. Wright’s predicament, stepped 
into his office one day and suggested 
that he was in need of heating ser- 
vice. ‘I am in need of heating ser- 
vice, he said. ‘I had thought of 
calling you, but was ashamed to do 
so on account of not having bought 
the furnace from you.’ 

“We assured him that we were 
not selling castings or furnaces by 
the ton, but simply heating service. 
He then said, ‘would you advise re- 
moving the Challenge furnace?’ We 
told him that after plans and speci- 
fications were made to determine 
the number of square inches of pip- 
ing required to counteract the heat 
loss of the building, we could tell 
whether this furnace had the ca- 
pacity to supply sufficient heat on a 
zero day to produce the required 
register temperature to maintain 
comfortable heat in the house. 

“We were advised to go ahead 
and do whatever was necessary, and 
send in our bill. The connection to 
the chimney was changed to im- 
prove combustion and stop the for- 
mation of soot. On account of the 
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absence of a proper mixture of oxy- 
gen and carbon to consume soot 
which was working its way into the 
circulatory system, the entire sys- 
tem was repiped up to today’s stand- 
ard of practice, so far as possible. 
On account of handling the air in 
greater volume, the velocity natural- 
ly was decreased, which corrected 
the amount of dust carried by the 
air. 

“Here was one more plant saved 
to the warm air industry that might 
have gone to steam or hot water. 

“Dr. Wright gives verbal testi- 
mony for better warm air heating. 
Two hundred and fifty dollars was 
paid for the furnace alone in the 
first place, and $187 additional 
made it a warm air plant. 

“A representative from the Gar- 


land factory called on us to find 


AIR SYSTE 
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out why the first furnace was re- 
placed, which was explained to his 
satisfaction. He said, ‘that is 
strange; do you know I called Mr. 
Irving’s attention to another case of 
trouble in your city on a Garland 
installation, and asked that he go 
out with me to ascertain what could 
be done, and he replied by saying, 
“they were very busy, besides they 
had their money on this job and 
could see no reason for servicing 
any further.’ They install fur- 
naces when the weather is such that 
they cannot do roofing.” 
Charles Smith 
Dies at Age of 84— 
Was in Heating Business 

Charles Smith, for nearly forty 
years active in the manufacture of 
heating equipment in the Chicago 
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territory, passed away at his home, 
7404 Princeton Avenue, Chicago, on 
December 8 after a brief illness. At 
the time of his death he was 84 
years old. During most of the forty 
years which he spent in Chicago Mr. 
Smith maintained his offices on 
Lake Street. For the last five or 
six years his offices have been at 
6143 Wentworth Avenue. 

He was born in West Wycombe, 
Buckinghamshire, England, on May 
31, 1843, and came to America at 
the age of twelve years. During 
the Civil War Mr. Smith served 
with the 96th Ohio Volunteer In- 
fantry, and until his death was an 
active member of George G. Meade 
Post 444 of the Grand Army of the 
Republic. 

Coming to Chicago in 1891, Mr. 
Smith continued his work in the 
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E.C.HENRY & C0 
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Exhibit Space of E. C. Henry & Company, Fourth Avenue and Johnson Street, Bay City, Michigan, Staged at the North- 
eastern Michigan Fair Held in Bay City, Michigan, Recently. The Fair Was Attended by 112,000 
People, According to E. C. Henry, and Interest in His Display Was Very Pronounced. 
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heating equipment business, organ- 
izing the Charles Smith Company, 
makers of the Hero line of fur- 
naces, which he designed. In more 
recent years Mr. Smith’s activities 
have been principally confined to the 
designing and manufacture of Ala- 
mo and Charles Smith water heat- 
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ers, in which he operated his own 
company, sustaining his interest in 
the organization until his death. 

He is survived by a son, two 
daughters, a grandson, and great- 
grandson. Mr. Smith had been a 
subscriber to AMERICAN ARTISAN 
for many years. 


Monitor Dealers Enjoy Trip Through Monitor 
Plant During Dealer Meeting 


Dealers Also Told of New 
Monitor Furnace Out Soon 


VERY successful dealers’ get- 

together meeting was held by 
the Monitor Furnace Company, Cin- 
cinnati, Ohio, December 5, 6 and 7. 
There were dealers assembled from 
all sections of the country, as shown 
by the accompanying illustration. A 
feature of the meeting was the an- 
nouncement of the new Monitor 
furnace, which has been especially 
designed to eliminate deficiencies 
that would tend to work against a 
100 per cent installation. 

Professor V. S. Day of the Uni- 
versity of Illinois experiment and 
research staff was present and gave 
an interesting talk. Other events 
carried out according to the pro- 
gram were as follows: 


Monday, December 5 
“Forced Air Heating,” by C. J. 
Miles, Warm Air Furnace Fan 
Company, Cleveland, Ohio. 
Lunch—Cincinnati Club. 


“Our Sales Helps,” by D. P. Eg- 
genberger. 

Address—A. E. 
ciate Editor, Fuel Oil. 


Coburn, Asso- 


“Our Oil Burner,” by J. H. Stew- 
art. 

“Dealer Accounting Methods as 
an Aid to Better Profits,” by J. B. 
Blair, Burroughs Adding Machine 
Company, Detroit, Michigan. 

Address by C. A. Hinsch, Presi- 
dent, The Fifty-Third-Union Trust 
Company. 

Dinner—“The Barn.” 

Theater. 

Tuesday, December 6 

“Monitor Prestige,” by S. C. 
Baer, Advertising Counsel. 

“1928 Sales Picture.” 

Technical Question Hour, by 
J. L. Baker. 

Lunch at Newport Rolling Mill. 

Dinner at Cincinnati Club. 
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Wednesday, December 7 
Trip through Monitor plant. 
Lunch—Cincinnati Club. 
“Merchandising Heat,” by John 

Walker, Heat Craft Institute. 

“Selling at Retail,” by Jesse 
Joseph. 

Address hy L. Wayne Arny, Di- 
rector of Public Relations, N. W. 
\. H. V. A. 

Banquet—Cincinnati Club. 

Geo. S. Winders Dies at 
Columbus, Ohio 

George S. Winders, for over 
twenty years Sales Manager and 
Vice-President of the Van Camp 
Hardware Company, Columbus, 
Ohio, died last week after a pro- 
longed illness. Mr. Winders was 
well known both in and outside of 
the hardware industry. 


L. Y. McAnney Goes 
with Utica Heater 
Company 

L. Y. McAnney has severed his 
connection with the L. J. Mueller 
Furnace Company, Milwaukee, and 
has gone with the Utica Heater 
Company, Division National Ra- 
diator Corporation, Utica, New 
York. Mr. McAnney will assist 
C. E. Hodges, in advertising and 
sales. 

While with the L. J. Mueller 
Furnace company, Mr. McAnney’s 
chief duties were those of directing 
publicity work. He made consider- 
able of a name for himself at the 
Louisville convention of the Na- 





Dealers Enjoying Banquet as Guests of the Monitor Furnace Company 
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tional Association of Sheet Metal 
Contractors of the United States, 
where he delivered an address on 
the “Neck of the Bottle.” 











L. Y. McAnney 


Mr. McAnney is a live-wire sales- 
man and understands the various 
methods of successful advertising 
to a high degree. The best wishes 
for his success in his new venture 
attend him. 


Master Sheet Metal Contractors’ 
Association of Milwaukee, 
Hold Monthly Meeting 
The Master Sheet 
Association of 


Metal Con- 
tractors’ Milwau- 
kee held its regular meeting Decem- 
ber 7. President Schumann called 
the meeting to order at 8 o’clock, 
with 16 members present. 


Two letters from the Employers’ 


Council were then read. In this 
they did not approve the action we 
had taken on the open shop. Their 
suggestion was to have our associa- 
tion withdraw from their list and 
have each concern make individual 
application for membership. This 
was taken up later in the meeting, 
and after the most careful discus- 
sion on motion by Mr. Jeske, sec- 
onded by Mr. Hammann, it was 
unanimously voted to withdraw. 
Each member was to be sent a copy 
of the letter received from the Em- 
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ployers’ Council, together with 
proper notice that they should not 
overlook the fact that if they want- 
ed to be retained as members in the 
Employers’ Council they would have 
to make individual application. 

The financial reports from the 
National Association of Sheet Metal 
Contractors and the National Sheet 
Metal Contractor were read, ap- 
proved and ordered placed on file. 

Application blanks for the Ency- 
clopedia and Reference Book for 
Sheet Metal Work were handed out, 
send 
This was promised to be 


together with an appeal to 
them in. 
taken care of. 

On motion by Mr. Jeske, sec- 
onded by Mr. Hammann, it was de- 
cided to table the nomination and 
election of officers to next meeting. 

There being no further business, 
the meeting was adjourned. 





Zicke, 356 117th 


Street, Chicago, Illinois. 


From Julius West 
Kindly advise me where I can ob- 
tain torches used by jewelers which 
burn gasoline with air. 
Ans.—Metal Specialties 
facturing Company, 338 North Ked- 
zie Avenue, Chicago, Illinois. 


From A. E. McClafin, 113 East Sec- 
ond Street, Bicknell, Indiana. 


Manu- 


Please advise who manufactures 
the Round Oak Furnace. 

Ans.—Beckwith Company, Dowa- 
giac, Michigan. 








Kentucky Hardware & Implement 
Association, Seelbach Hotel, Louisville, 
Kentucky, January 17 to 20, 1927. 
Secretary-treasurer, J. M. Stone, 200 
Republic Building, Louisville, Ken- 
tucky. 


: 

Missouri Retail Hardware Association, 
the Hotel Statler, St. Louis, January 
23-25. F. X. Becherer, secretary, 5106 
North Broadway, St. Louis. 


Sheet Metal Contractors’ Associa- 
tion of Indiana, January 24, 25 and 26, 
1928, at Indianapolis, Indiana. Execu- 


December 17, 1927 


tive secretary, Paul R. Jordan, 631 
South Delaware Street, Indianapolis. 


Indiana Warm Air Heating and Ven- 
tilating Association, January 24, 25 and 
26, 1928, Indianapolis. Secretary Frank 
FE. Anderson, 2242 Liberty avenue, Terre 
Haute, Indiana. 


Indiana Fur. Mets, January 24, 25 and 
26, 1928, Indianapolis. Secretary Harry 
R. Jones, 308 Kenmore Road, Indianap- 
olis. 


Nebraska Retail Hardware * Associa- 
tion, Omaha, January 31 to February 3. 
George H. Dietz, secretary, 414-19 Little 
Building, Lincoln. 


Indiana Retail Hardware Association, 
Indianapolis, January 31 to February 3. 
The Claypool Hotel will be convention 
headquarters and meeting place. G. F. 
Sheely, secretary, 911 Meyer-Kiser Bank 
Building, Indianapolis. 


Master Sheet Metal Contractors’ 
Association of Wisconsin, Republican 
Hotel, Milwaukee, Wisconsin, February 
6 and 7, 1928. L. F. Reinke, 514 Mar- 
ket Street, Milwaukee, Wisconsin, secre- 
tary. 

Michigan Retail Hardware Associa- 
tion, Detroit, February 7-10. The Stat- 
ler Hotel will be headquarters. A. J. 
Scott, secretary, Marine City. 


Wisconsin Retail Hardware Associa- 
tion, Auditorium, Milwaukee, February 
7-10. P. J. Jacobs, secretary, Stevens 
Point. 


Iowa Retail Hardware Association, 
Des Moines, February 14-17. A. R. Sale, 
secretary, Mason City. 


Illinois Retail Hardware Association, 
February 14, 15 and 16, at the Sherman 
Hotel, Chicago. Leon D. Nish, secretary, 
14-16 North Spring Street, Elgin. 


Pennsylvania and Atlantic Seaboard 
Hardware Association, Philadelphia 
Commercial Museum, February 14-17. 
Sharon E. Jones, secretary, Wesley 
Building, Philadelphia. 


Minnesota Retail Hardware Associa- 
tion, New Municipal Auditorium, Minne- 
apolis, February 21-24. C. H. Casey, 
manager, Nicollet at 24th Street, Minne- 
apolis. 

Ohio Hardware Association will hold 
its 1928 convention and exhibit at To- 
ledo, February 21-24. James B. Carson, 
secretary, 411 Mutual Home Building, 
Dayton. 

South Dakota Retail Hardware Associ- 
ation, Coliseum Building, in Sioux Falls, 
February 27, 28, 29, 1928. Charles H. 
Casey, Secre‘ary, Nicollet at 24th Streets, 
Minneapolis. 

Michigan Sheet Metal & Roofing Con- 
tractors’ Association, Kalamazoo, Michi- 
gan, March 5, 6, 7, 8, 1928. Secretary, 
Frank E. Ederle, 1121 Franklin Street, 
Grand Rapids, Michigan. 

Arkansas Retail Hardware © Associa- 
tion, Little Rock, during the month of 
May, exact dates for the meeting to be 
determined later. L. P. Biggs, secretary, 
815-16 Southern Trust Building, Little 
Rock. 

National Association of Sheet Metal 
Contractors of the United States, the 
Ohio Sheet Metal Contractors’ Asso- 
ciation, joint convention, Hotel Statler, 
Cleveland, Ohio, May 22, 23, 24 and 
25,1928. J. M. Saunders, 215 Plymouth 
Building. Cleveland, Ohio, convention 
chairman. 
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Wheeling 


CORRUGATING COMPANY 





Aee of Wheeling Hand-Dipped 
Conductor will enable you to 
judge why the trade, generally, accepts 
it as the most satisfactory and the most 
economical conductor made. 

Note that the metal base is com- 
pletely imbedded in a thick, impene- 
trable protective coating of 'pure zinc. 
Note also that the seams, edges and 
surfaces are thoroughly and uniformly 
covered—the result of hand-dipping 
after forming. 

Exposed to the air, the zinc first pro- 
tects itself by a natural surface oxidiza- 
tion. This ceases abruptly after closing 
the pores of the zinc and a lasting 
barrier to the elements is the result. 

Made of Ohio Metal, hand-dipped 
in pure molten zinc, this conductor is 
stronger, more rigid and doubly dur- 
able. Let us send you a sample for 
close-up inspection. 


Wheeling 


HAND DIPPED CONDUCTOR 


Wheeling Corrugating Company, Wheeling, W. Va. 


NEW YORK PHILADELPHIA CHICAGO KANSAS CITY 
ST. LOUIS RICHMOND CHATTANOOGA MINNEAPOLIS 
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Strong Steel Prices Stimulate Buying— Production 


Slightly Higher 


Pig Iron Market Is Active—Demand 
Nonferrous Metals Drops 


for 


ONSUMERS of heavy finished 

steel not only have been speci- 
fying more freely against their low- 
priced contracts, which producers 
threaten to terminate Dec. 31, but 
they also have been covering liberal- 
ly for first quarter delivery. With 
pig iron contracting for first quar- 
ter and first half shipment continu- 
ing satisfactorily, the trend toward 
strength in steel prices more pro- 
nounced and production a few points 
higher in some districts, the iron and 
steel markets are distinctly confident. 


The firmer character of steel 
prices has been a stimulant to buy- 
ing. In the new-delimited Pitts- 
burgh district many users of bars, 
plates and shapes are’ contracting at 
1.80 cents. At Chicago 1.90 cents 
is firm. If, as is generally expected, 
the mills announce a further ad- 
vance these levels will be the invoice 
prices for the first quarter and spot 
sales will carry the higher ones. 
Pig Iron 

At Pittsburgh principals in a pur- 
chase of 17,500 tons of gray forge 
iron, or really No. 3 foundry iron, 
plus 5000 tons of bessemer iron, are 
loath to divulge details because the 
purchaser’s affiliated interest is sell- 
ing first quarter coke to the pig iron 
seller. Some buyers have placed 
500 tons each with a valley seller, 
which to meet the delivered price 
from a Pennsylvania steel works in- 
terest, absorbed some freight, mak- 
ing the price figure back to 2 cents 
under $17.50, base, valley. Other 
single carload sales continue to bring 


$17.75 and $18, valley. 

Local steel companies undoubted- 
ly are naming a price on basic which 
valley producers, to meet, would 
have to quote $16.50, valley, 
although $17, valley, continues the 
nominal asking figure. 


Several sales of foundry grades 
up to 1000 tons each have been made 
at $17.25, base, valley, although a 


few single carloads brought $17.50. 

Inquiry for pig iron at Chicago 
for first quarter continues active. 
Tonnage closed is mounting steadily, 
and at least one seller has a good 
order book. Among open inquiries 
are 1000 tons of foundry and mal- 
leable, 200 tons of low phosphorus 
and 200 tons of silvery from a local 
melter. 


A few cars of silvery have been 
sold. A 500-ton order for western 
Michigan was split among several 
sellers. The price of $18.50, Chi- 
cago furnace, for No. 2 foundry and 
malleable governs first quarter busi- 
ness, and shows more firmness. 


At Birmingham, with attention 
given to shipments on contracts 
placed since the lower price, $16 for 
No. 2 foundry iron, has been in ef- 
fect, nothing much is said as to the 
future. It is reported sales have 
been made in this district at $16.50, 
while one of the smaller companies 
booked some business which will 
have delivery extended over into 
next year on a basis of $16. 


Copper 

Buying of copper has not been 
very active this past week, but some 
sold at 13.12% cents, Connecticut, 
and as high as 13.37% cents, Mid- 
west, was done. Some producers 
asked 13.25 cents, Connecticut. The 
export price was raised to 14.50 
cents, c.i.f., European ports, Dec. 7 
with continuing good _ business 
abroad. In the past day or two, 
however, this business also has been 
small. 
Zinc 

Prime western zinc has slipped 
from a little over 5.80 cents, East 
St. Louis to a little less, though 
there was some effort to hold the 
market at 5.80 cents. For a time 
future shipment commanded a slight 
premium but in the past few days 
metal could be had for first quarter 


shipment about the same as Decem- 
ber. 

Current shipments indicate a 
stronger showing for December 
than November. New buying this 
week has been light. 

Tin 

The tin market has fluctuated in 
an unusually narrow range, between 
58.00 cents and 59.00 cents this 
week, and not much business has 
been done. Spot and futures have 
coming to one price, a situation that 
has not existed in this metal in sev- 
eral years though it has been ap- 
proached several times. However, 
a tight situation is expected to de- 
velop soon on account of light ar- 
rivals, and that would restore a 
premium on spot. 


Lead 


The lead market is not quite so 
strong as it was, and some high ask- 
ing prices have disappeared but 
prices at which the bulk of business 
is done have changed little or none. 
Business for three weeks was very 
large, domestic and export, but has 
been small in the past day or two. 


Solder 


Chicago warehouse prices on 
solder are as follows: Warranted 
50-50, $36.75; Commercial 45-55, 
$33.75; plumbers’, $30.75; all per 
100 pounds. 


Old Metals 


Wholesale quotations in the Chi- 
cago district, which should be con- 
sidered as nominal, are as follows: 
Old steel axles, $15.00 to $15.50; 
old iron axles, $19.00 to $19.50; 
steel springs, $14.00 to $14.50; No. 
1 wrought iron, $10.25 to $10.75; 
No. 1 cast, $12.25 to $12.75, all 
per net tons. Prices for non-ferrous 
metals are quoted as follows, per 
pound: Light copper, 9 cents; zinc, 
3% cents; cast aluminum, 1334 
cents. 
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22 years old 


but still 
Growing 


| Large volume usually in- 
dicates a good product. 
Certainly this is true of 
Prest-O-Lite dissolved acet- 
ylene which has been used 
in greater volume year after 
year for 22 years. Today you 
can obtain Prest-O-Lite for 
oxy-acetylene welding and 
cutting from 119 plants and 
warehouses. 








The PREST-O-LITE COMPANY, Inc. 
Unit of Union Carbide and Carbon Company 
General Offices : Carbide and Carbon Building 
30 East 42d St., New York 


31 Plants—101 Warehouses 


Jhest- OMe 


Mention AMERICAN ARTISAN in your reply—Thank you! 
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Chicago Warehouse Metal and Furnace Supply Prices 


AMERICAN ARTISAN is the only publication containing Western 
Metal, Furnace Supply and Hardware prices corrected weekly. 





METALS 


PIG IRON 
Chicago Fdy., 
No. 2 


Southern Fdy. No. 2 
Lake Superior Charcoal.... 
Malleable 1 


FIRST 


1c 20x28 112 sheets. 
Ix 20x28 
IxXxX 20x28 56 sheets. 
[XXX 20x28 
IXXXX 20x28 


UALITY BRIGHT 
PLATES 
- $25 
29 6 


20-Ib. 
20-1b. 
20x28, 16-Ib. 


“ARMCO” INGOT IRON PLATES 


No. 8 ga. up to and including 
% in.—100 Ibs. $4 55 


112 sheets 


80 Ibs., base, 20x28.$13 60 
90 lbs., base, ° 80 
100 Ibs., base, . 00 
Ibs., 
30 
40 
9 20 
05 


Cokes, 
Cokes, 
Cokes, 
Cone, 


sheets 
Cokes, 195 Ibs., wee ved 
sheets 


BLUE a ee SHEETS 
Base 10 per 100 Ibs. $3 60 
“Armco” ST) ga..per100 lbs. 4 00 


ONE PASS COLD ROLLED 
BLACK 


“ARMCO” GALVANIZED 
“Armco” 24 per 100 Ibs. $¢ 


GALVANIZED 


100 Ibs. 
BAR SOLDER 


100 lbs. $36 


per 


..per 100 lbs. 33 


Plumbers -per 100 lbs. 30 


In Slabs 


Cash Lots (600 Ibs.) 
Sheet Lots 


Tubing. 
Wire, base 
Rods, 


Sheets, Chicago base 
Mill Base 
Tubing, seamless base 
Wire, No. 
Wire, No. 
Wire, No. 
Wire, No. 
heavier 


American Pig 


100 lbs. $65 60 
66 50 


Tin 
Tin 


. per 
Bar -per 100 Ibs. 


HARDWARE, SHEET 
METAL SUPPLIES, 
WARM AIR FURNACE 
FITTINGS AND ACCES.- 
SORIES. 


ASBESTOS 
Paper up to 1/16 
Roll board 
Mill board 3/32 to ..-6¢ per Ib. 
Corrugated Paper (250 
sq. ft. to roll)....$6 00 per roll 


BRUSHES 


Pig 


Hot Air Cleaning 
Bristle, with bendia, each $0 85 
Flue Cl 4 
Steel only, each 
BURRS 
Copper Burrs only 
CEMENT, FURNACE 


American Seal, 6-lb. cans, net$ 40 
American Seal, 10-lb. cans, net 80 
American Seal, 25-lb. cans, net 2 00 
Pecora per 100 Ibs. 7 61 


CHIMNEY TOPS 


Adams’ Revolvi 
wt. Price Doz. 
$11 +4 


4 

6 i 1 

7 Hi 
8 


00 
9 60 
£0 Brcccosese 00 
12 in 6 00 
14 ° 00 

CLINKER TONGS 
Front Rank, each 76 
Per b 


Damper 
A@ame No.-Rivet Steel, we 
tail pieces, per gross.. 
Tail pieces, per gross 


COPPERS—Soldering 
Pointed Roofing 
Ib. and heavier per Ib. 40c 
Ib. per Ib. 45c 
-per Ib. 48c 
“Der Ib. 65c¢ 
-per Ib. 60c 


CORNICE BRAKES 
Chicago Steel Bending 
Nos. 1 to 6B 
CUT-OFFS 
Gal., plain, round or cor. -* 


26 gauge 
28 gauge 


DAMPERS 


“Yankee” Hot Air 
7 inch, each 20c, 
8 inch, each 

9 inch, each 30c, 

10 inch, each 32c, doz 
Smoke Pipe 

7 inch, 
8 inch, 
9 inch, 
10 inch, 
12 inch, 


ADAMS No. 1 CHECK 


Check and Gee Complete 
8 inch, each 
9 inch, each 


each.... 
each.... 


Collar Only 


; inch, each 


inch, each 

inch. 

10% Disc. on Adams No. 1 
and No. 2 Check 


Diamond } pa Pipe 
7 inch, 
8 inch, 
9 inch, 
10 inch, 


Adams’ Ghost Metal 
inch, do 

8 inch, 

9 inch, 

10 inch, 

12 inch, 

14 inch, 


Post Hole 
Iwan’s Split Handle 
(Eureka) 
4-ft. Handle....per doz. $14 
7-ft. Handle....perdoz. 36 
Iwan’s Hercules pattern, 


EAVES TROUGH 


Galv. Getmocdya, crated 75 & 5% 
Zinc, “Barnes’ 60% 


Conductor Pipe 
Galv. plain or corrugated, 
round flat Crimp. 


24 Gauge 


Galv. & Terne Steel 
Plain Rd. and Rd. Corr.: 
28 Ga 


Square Corrugated 
No. 28 Gauge 
26 Gauge 


Portico Elbows 


Standard Gauge Conductor Pipe, 
plain or corrugated. 

Not nested 

Nested solid 


All styles 


ELBOWS—Stove Pipe 


1- piece Somers. gr Blue 
“Mil No. 28 G 
5-ine - ; 


Adjustable—Uniform Blue 


“ates No. 28 Gauge. Uniform 
ue. 
5-inch 
6-inch 
7-inch 


WOOD FACES—50% off list. 


FENCE 


12% % (100 rods)... 
%% (100 rods).... 


-$28 68 
43 62 


726-6- 
1948-6-14 


FILES AND RASPS 


Heller’s (American) 
yn 

Arcad 

Black. Diamond 
Eagle 

Great Western 
Kearney & Foot 
McClellan 
Nicholson 

Simonds 


Clayton & Lambert's 
East of west boundary line of 
Province of Manitoba, Canada, 
No. Dakota, So. Dakota, Ne- 
braska, Kansas, Oklahoma, Am- 
arillo, San Angelo and Larede, 
Texas ery 4 

West of ‘above boundary... 


Geo. W. Diener Mfg. Co. 


Ea. 
No. 02 Gasoline Torch, 1 
at. a 66 


No. 02650, Kerosene, 
Gasoline Torch, 1 qt... 60 


No. 10 Tinner’s Furn. 
Square tank, 1 1 60 


No. 16 Tinner’s . 
Round tank, 1 gal 12 00 


No. 21 Gas Soldering Fur- 
nace 3 60 


No. 110 Automatic 
Soldering Furnace ..,. 50 


Double Blast Mfg. Co. 
Gasoline, Nes. 25 and 36...60% 
Quick Meal Stove Co. 


Vesuvius, F. O. B. St. Louis 30% 
(Extra Disct. for large 
quantities.) 


GALVANIZED WARE 
Pails (Galv. after made), 
10-qt. 
Tubs (Galv. after made). 
No. 1 


Single Strength, A, 26-in. 
brackets 


Single Strength, A, 34 to 40- 
in. bracket 86 


Single Strength, A, all other 


brackets 
Double Strength, A, all sizes. .86%, 


HANGERS 


Conductor Pipe 
Milcor Perfection Wire 


Milcor Triplex Wire 


Eaves Trough 
Milcor Steel (galv. after 
forming) List Plus 124°, 


aReor Selfiock E. T. Wire, 
Lis plus 50% 


Box 
Vv. & B. No. 1, each 


Conductor 
“Direct Drive’ Wrought 
Iron for wood or brick. .1! 


Hay 
Vv. & B. No. 1, each 


HUMIDIFIER 
“Front-Rank,” Automatic 
In single lots 
In lots of 19 or more... 
In lots of 26 or more... 
Vapor pans, etc., each 


80-5 % 
50-10% 


LIFTERS 
Stove Cover 
Coppered 
Alaska 


Tinners 


Hickory 


Cut Steel 


Wire 
Common 
Cement Coated 


(Continued on Page 134) 
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If you want to make more money 


than you have ever made before 
Send for this book! 


HIS new book, “Speed- 

ing Up Sheet Metal 
Profits,” tells you how to 
make more money in the 
sheet metal business. It is 
the composite result of meth- 
ods used by hundreds of 
sheet metal contractors. 
Send for your copy TODAY. 


——— 


an ical 
+s Finest Metallurete ta 


Produced ame . This advertisement appears on 
ape the page facing the inside back 
cover of The Saturday Evening 
Post of May 7. It is part of our 
consistent national advertising 
program, which is increasing 
profits for Toncan dealers. 


<fONCAN> 


ORATION ne” COPPER “ey o 


Molybdenum 
IRON 


CENTRAL ALLOY STEEL CORPORATION, MASSILLON, OHIO 


Clentand Makers of Agathon Alloy Steels S Sante 


Syracuse Detroit Chicago New York Seattle 
San Francisco Philadelphia Los Angeles Tulsa Cincinnati 








aaa —_ 





WORLD’S LARGEST AND MOST HIGHLY SPECIALIZED ALLOY STEEL PRODUCERS 
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A 
Aeolus-Dickinson Co. 
Agricola Furnace Co. 
Akrat Ventilators, Inc. 
American Foundry & Furnace 

Co. 
American Furnace Co. 
Armco Distributors Assn. 
America 
American Steel & Wire Co. 
Arex Co. 
Armstrong Co. 
Auditorium Hotel 
Auer Register Co. 
Automatic Humidifier Co. 


B 
Barnes Zinc Products Co 
Beh & Co. 
Berger Bros. 
Berger Co., L. D. 
Bertsch & Co. 
Brillion Furnace Co. 
Buckeye Products Co. 
Burgess Soldering Furnace Co. 
Burton Co., W. J. 


Cc 
Calkins & Pearce 
Central Alloy Steel Corp. 
Chicago Elbow Machine Co... 
Chicago Solder Co. 
Clayton & Lambert Mfg. Co... 


Cleveland Castings Pattern Co. 


Colburn Heater Co. 

Connors Paint Co., 

Copper & Brass Research As- 
sociation 


Davis Co., Herbert H. ; 
Dieckmann Co., Ferdinand.... 
Diener Mfg. Co., Geo. W...... 
Dreis & Krump Mfg. Co 


E 


Eaglesfield Ventilator Co 


Fanner Mfg. Co. 

Forest City Fdy. & Mfg. Co.. 
Floral City Heater Co. 

Fort Shelby Hotel 
Friedley-Voshardt Co. 


G 


Mfg. Co. 


H 


Harrington & King Perf. Co.. 
Hart & Cooley Co. 

Henry Furnace & Fdy. Co.... 
Hess-Snyder Co. 

Hessler Co., H. E. 

Hyro Mfg. Co. 


Gerock Bros. 


Independent Register & Mfg. 
GR. cscce 


K 
Keith Furnace Co. 
Kernchen Co. 
Kirk-Latty Co. 


Lamneck & Co., W. 
Lamson & Sessions Co., 
Langenberg Mfg. Co. 
Lennox Furnace Co. 
Liberty Foundry Co. 
Linde Air Products Co 


The.. 


AMERICAN ARTISAN 


ADVERTISERS’ INDEX 


The dash (—) indicates that the advertisement runs 
on a regular schedule but does not appear in this issue. 


M 
Majestic Co., 
Marshalltown Mfg. Co. 
May-Fiebeger Co. 
Merchant & Evans 
Meyer & Bro. Co., 
Meyer Furnace Co., 
Milwaukee Corr. Co.. 
Monitor Furnace Co. 
Mt. Vernon Furn. & Mfg. Co.. 
Mueller Furnace Co., L. 


N 
Heatcraft Institute. .140 
The 


National 
New Jersey Zinc Sales Co., 


Front Cover 


Northwestern Stove Repair Co. 107 


oO 


Osborn Co., The J. M. & L. 


P 
Parker-Kalon Corp. 
Peck, H. E. ; 
Peck, Stow & Wilcox..... 
Pecora Paint Co. 
Pfeifer, Wm. ‘ 
Prest-O-Lite Co., Inc. ......- 


Q 


Quick-Meal Stove Co. 
Quincy Pattern Co. 


A.137 


Reed Air Filter Co. 
Richardson & Boynton Co 
Robinson, A. H., Co 

Robinson Furnace Co. .......- 
Rock Island Register Co.... 
Rudy Furnace Co. 
Rybolt Heater Co. 
Ryerson & Sons, Inc., 


Ss 


Sheet Steel Trade Ex. Comm.. 
Special Chemical Co. 
Standard Furn. & Supply 
Standard Ventilator Co. 

St. Louis Heating Co. 

St. Louis Tech. Inst. 
Sturtevant Co. 

Success Heater Mfg. Co. 


T 
Taylor Co., N. & G. 
Technical Products Co. 
Teela Sheet Metal Co. 
The Thatcher Co. 
Thomas & Armstrong Co. 
Trachte Bros. Co., 
Tuttle & Bailey Mfg. Co 
XXth Century Htg. & Vent. 


United States Register Co 
tnishear Co., Inc. 
Utica Heater Co. 


Vail Mfg. Co. 
Vedder Pattern Works 
Viking Shear Co. 


Ww 
Walworth Run Fdy. Co. 
Warm Air Furnace Fan Co.. 
Waterman-Waterbury Co. .. 
Western Steel Products Co.... 
Wheeling Corr. Co. .....+...... 1: 
Whitney Mfg. Co., W. A. 
Whitney Metal Tool Co. 
Wise Furnace Co. 
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NETTING, POULTRY 
Galvanized before wee, 


ng 
Galvanized after ‘weaving. HE 


PASTE 


Asbestos Dry Paste: 


200-Ib. 
100-1b. 


PIPE 
Conductor 
Cor. Rd., Plain Rd., or Sq. 


Galvanized 
Crated and nested (all 
gauges) .. 
Crated and not nested 
(all gauges) 


Furnace Pipe 
Double Wall Pipe and 
Fittings . 
Single Wall Pipe, Round 
Galvanized Pipe 
Galvanized and Tin Fit- - 


Lead 
Per 100 lbs... 


Stove Pipe 
“Milcor” “Titelock” Uniform Blue 
Stove 
28 gauge, ; ° 
nested 60 
28 gauge, 6 - . 
nested 00 


00 
00 
00 
MOMEOE Soccccccccccsces 00 


T-Joint Made up 
6-inch, 28 ga.... 


All Zine 
No. 11, 


per doz. $ 4 00 


all styles.. 


POKERS, STOVE 
W’r’t Steel, yn bey or bent, 


per doz. $0 75 
Plated. ~~ Sandon 


-Pper doz. 1 10 


POKERS, FURNACE 
$0 50 


Nickel 


PULLEYS 
Furnace Tackle....per doz. 
-Pper gro. 
Furnace Screw (enameled) 


Ventilating renee 
Per gross 
Small, 
Large, per pair 


PUTTY 


Commercial Putty, 100-Ib. 
Kit 


Malleable Iron Damper 


REDUCERS—Oval Stove Pipe 
Per Doz. 
7—6, Se-gauge, 1 doz. 
carton .. 
REGISTERS AND BORDERS 
Baseboard, Floor and Wall. 


Cast Iron 
Steel ana Semi- Steel 
easveare 


40% 
Adjustable Ceiling Ventilators” 40% 
Register Faces—Cast and Steel 


Japanned, Bronzed and 
Plated, 4x6 to 14x14.. 

Large ry 2 Faces—Cast 
14x14 to 88x42 

Large Register Faces—Stec!, 
14x14 to 88x42 


RIDGE ROLL 
Galv., Plain Ridge Roll, 
b’dl 


co cecscccccccce ss LOTLOOSH 
Plain Ridge Roll 


ROOFING 
Per Square 


Best grade, slate surf. pre- 
pared covccccet BO 


Best tale surfaced ........ 66 
Medium talc surfaced...... 00 
Light tale surfaced........ 20 
Red Rosin Sheeting, per ton 00 


SCREWS 
Sheet Metal 


7, %x%. per gross........$0 
No. 10, %x3/16, per gross. 
No. 14, %x%, per gross.. 


SHEARS, TINNERS 
& MACHINISTS’ 


Viking . 


Lennox Throatless 
We. BS .ces 
Shear blades 
(f. o. b. Marshalltown, Iowa) 


REGISTER 


$12 00 doz. 
6 00 dos. 


SHIELDS, 


No. 1 “Gem” floor 
No. 2 “Gem” wall.... 


SHOES 
Galv. 28 Gauge, Plain or cor- 
rugated round flat crimp....60% 
26 gauge round flat crimp....45% 
24 gauge round fiat crimp... 15 


SNIPS, TINNERS’ 


Clover Leaf 
National 


Steel and Iron 


STOPPERS, FLUE 


-..-per doz. $1 10 
per doz. 1 10 
-per doz. 1 6@ 


Common . 
Gem. No. 
Gem, flat, No. 3... 


VENTILATORS 


Standard 30 to 40% 


Plain annealed wire, No. ° 
per 100 Ibs. ..... 


Galvanized barb wire, 
100 Ibs. 


Wire tg oy painted, 
12-mesh, per 100 sq. ft.... 


Cattle Wire—galvaniz’d catch 
weight spool, per 100 Ibs. 


Galvanized Hog Wire, 80 rod 
spool, per spool 


Galvanized Plain Wire, 
9, per 100 Ibs. 


Stove Pipe, per stone 


WRINGERS 


No. 790, Guarantee ....each $5 
No. 770, Bicycle 
No. 670, Domestic 
No. 110, Brighton 
No. 750, Guarantee ... 
No. 740, Bicycle 

No. 22, Pioneer 

No. 2, 


++. each 
-each 
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BUYERS’ DIRECTORY 











lene (Gas) Dissolved. 
te Co., Inc., 
New York, N. ¥. 


Air Filters. 
Reed Air Filter Co., 
Louisville, Kentucky 


A 
Prest-O- 


Bale Ties. 
American Stee] & Wire Co., 
Chicago, IIL 


Blowers. 
Sturtevant Co., B. F., Boston, Mass. 


Boltse—Stove. 
The Kirk-Latty Co., 


Cleveland, Ohio 
Lamson & Sessions 
eietene. Ohio 
Ryerson & Son, Inc., Jos. T., 
Chicago. Ill. 
Brakes— e 
Dreis & Krump Mfg. Co., 
Chicago, Til. 
Ryerson & Son, Inc., Jos. T., 
Chicago, Ill. 


Brakes—Cornice. 
Dreis & Krump Mfg. Co., 
: Chicago, [Il. 


Brass and Copper 
Copper & + er ensarth. “Aw 
sociatio New York 
Merchant "* Evans Co. 
Philadelphia, Pa. 


Osborn Co., The J. M. & L. 


, ARTS “Ohie 


Castings— Malleable. 
Fanner Mfg. Co. Cleveland, Ohio 


Ceilings—M pat. 
Burton Co., The W. J 
Netroit, Mich. 


Friedley-Voshardt Co., 
Chicago, [)). 
Milwaukee Corrugating Co., 
Mil, Ch’go, La Crosse, Kan. City 
Wheeling Corrugating Co., 
Wheeling, W. Ya. 


Chaplets. 
Fanner Mfg. Co., Clevelané, Ohio 


Chimney Tops. 
Standard Ventilator Co.. 


wisburg, Pa. 
Vail Mfg. Co., Fort Wayne, Ind. 
Check Drafts. 
Teela Sheet Metal Co., 
Oshkosh, Wis. 
Clinker Tongs. 
L. J. Mueller Furnace Co., 
Milwaukee, Wis. 


New York, N. Y. 
Coal Chutes. 

Majestic Co., The, 

Huntington, Ind. 


Copper & Brass Boscarch As- 
sociation, New York 


Cornices. 
Friedley-Voshardt Co., 
Chicago, Il. 
Milwaukee Corrugating Co., 
Mil, Ch’go, La Crosse, Kan. City 
Cut-offe—Rain Water. 
Milwaukee Corrugating Co., 

Mil, Ch’go, La Crosse, Kan. City 
Dampers—Quadrants— Accessories. 
Milwaukee Corrugating Co., 

Mil, Ch’go, La Crosse, Kan. Cit) 
L. J. Mueller Furnace Co., 

Milwaukee, Wis. 
Parker-Kalon Corp., 
New York, N. Y. 
Diffuser—Air Duet. 
Aeolus-Diekinson Co., 
Chicago, Ill. 


L. J. Mueller Furnace Co., 
Mi lwaukee, Wis. 


On: 
Wm. Pfeifer, 


Lupton’s Sons Co., David, 
Philadelphia, Pa. 
Drive Screws—Hardened Metallic. 
wernen ae Corp 
354 West tah. Str, New York 
Eaves Trough. 
Barnes Zine Products Co., 


Chicago, III. 

Berger Bros. Co. 
‘Philadelphia, Pa. 

Burton Co., The W. 


* Deerett, Mich. 
Berger Co., L. D., 
Philadelphia, Pa. 
Lupton’s Sons Co., David, 
Philadelphia, Pa. 
Milwaukee Cerrugating Co. 
Le Kan. City 


‘go, 
New "Jersey Zine Sales Co., The, 
New York, wm Be 
Wheeling Corrugating Co., 
Wheeling, W. Va 


Elbows and Shoes—Conducter. 
Barnes Zinc Products Co., 
hicago, {ll. 
Dieckmann Co., Ferdinand, 


Cincinnati, Ohio 
Double-Duty ate. — Aurora, fil. 


Lupton’s ns . avid, 
Philadelphia, Pa. 
Milwaukee Copaueies ° 
Mil, Ch’go, La Crosse, Kan. City 
Fan Biast 
‘arm Heating 
Herbert H. Davis Co., Inc., 
Chicago, Til. 


Wood Faces—Cold Air. 
Auer Register Co., Cleveland, Ohio 
Eaglesfield Ventilator Co., 

Indianapolis, Ind. 
Milwaukee Cpr Co., 
Mil., Ch’go, La Crosse, a City 
United States pogsmer C 
@ Creek, Mich. 


ba 
American Steel as Wire Co., 
Chicago, fil. 


Fittings—Conductor. 
Barnes Zinc Products Co. 
Chicago, In, 
Milwaukee Corrugating Co., 
Mil, Ch’go, La Crosse, Kan. City 


Flue Thimbles. 
Milwaukee Corrugating Co., 
MiL, Ch’go, La Crosse, Kan. City 


Furnace Cement—Asbestos. 
Armstrong Co., The, — Mich. 
Buckeye Products Co., 

Cinéinnati, Ohio 
Connors Paint Mfg. 


Milwaukee Corrugating Co., 
Mil., Ch’go, La Crosse, Kan. City 
Pecora Paint Co., Philadelphia. Pa. 


Furnace Cement—Liquld. 
Technical Products Co., 
Pittsburgh, Pa. 
Furnace Cleaners—Suction. 
Brillion Furnace Co., Brillion, Wis. 
Sturtevant Co., B. F., Boston, Masa 


Furnace 
A. H. Robinson Compan 
Massilion, Ohio 
Robinson Furnace Co., Chicage 
Sturtevant Co., B F., Boston, Mass. 
Warm Air Furnace Fan Co., The, 
Cleveland, Obio 


Furnace Rings. 
Milwaukee Corrugating Co., 
Mil spoumes, Wis. 
Walworth Run Fdy. 
Chevetend, Ohio 


Furnaces—Gas. 
Calkins & Pearce, Columbus, Ohio 
Furnaces—Warm Alr. 
Agricola Furnace Co., 


Gadsen, Ala. 
American Furnace Co., 
St. Louis, Mo. 
Aspertenn Foundry & Furnace 
Bloomington, Il. 
Brillion Iron Works, 
Brillion, Wis. 
Calkins & Pearce, Columbus, Ohio 
Colburn Heater Co., Chicago, III. 
Floral City Heater Co., 
age sy Mich. 
Forest City Fdy. & Mfg. 
Cleveland, Ohio 
Henry Furnace & Fdy. 
Cleveland, Ohio 
Hess-Snyder Co., Massillon, Obio 
Homer Furnace Co., 
Mich. 


Coldwater, 
International Heater Co., 

Utica, N. Y. 
Keith Furnace Co., 
Des Moines, Ia. 


Lamneck Co., W. E., 
Columbus, Ohio 
Co., 

St. Louis, Mo. 
Lennox Furnace Co., 
Marshalitown, Ia.; Syracuse, N. Y. 
Majestic Co., The, 

Huntington, Ind. 
May-Fiebeger Furnace 
Newark, Ohio 


Peoria, Ill. 
Monitor Furnace Co., 
Cincinnati, a 
Mt. Vernon Furnace & que 
Mt. *‘tn. 


Ph, 
Mueller Furnace Co., L. J., 
Milwaukee, Wis. 
Richardson & Boynton Co., 
New York, N. Y. 
Robinson Furnace Co, je * 
Massillon, Ohio 
Robinson Furnace Co., 


Chicago, M1. 
Rudy Furnace Co., 
Dowagiac, Mich. 


Langenberg Mfg. 


Meyer Furnace Co., 


Rybolt. Heater Co., Ashland, Ohio 
Standard Furnace & Supply Co., 
Omaha, 


St. Louis Heating Co., 
St. Louis, Mo. 
Success Heater Mfg. ° 
Des Moines, Iowa 
Thomas & Armetrong Co., 
London, Ohio 
Thatcher Co. Chicago, Ili. 
XXth Century Heating & Venti- 
lating Co., Akron, Ohio 
Utica Heater Co., Utica, N. Y. 
Waterman-Waterbury Co., 
Minneapolis, Minn. 
Western Steel Products Co., 
Duluth, Minn. 
Akron, Ohio 


Garages— Metal. 
The Thomas & Armstrong Co.. 
London, Ohio 


Gas (Acetylene) Dissolved. 
Prest-O-Lite Co., Inc., 
New York, N. Y. 


Gas (Nitrogen). 
Linde Air Products Co., 
New York, N. Y. 


Oxygen). 
ucts Co., 
New York, N. Y. 


Glase—Wire. 
Lupton’s Sons Co., David, 
Philadelphia, 


Wise Furnace Co., 


Gas 
Linde Air 


Pa. 


Grilles. 
Auer Register Co., Cleveland, Ohio 
Harrington & King Perforating 


Co., hicago, 
Hart & Cooley Co., 
New Britain, Conn. 
Independent Reg. Co., 
Cleveland, Ohio 
Tuttle & Bailey Mfg. Co., 
Chicago, Il. 
United States Register Co., 
Battle Creek, Mich. 


Grillese—Store Front. 
Tuttle & Bailey Mfg. Co., 
ee I. 


Guards—Machine and Bel 

Harrington & King Perforating 

Co., Chicago, Ii!. 
Boiler. 

Berger Bros. Co., 

Philadelphia, Pa. 


dering Iron. 
Co., New York, N. Y. 


Hangers—Eaves Trough. 
Berger co, L. D., 
Philadelphia, Pa. 
Milwaukee Corrugating Co., 
Mil, Ch’go, La Crosse, Kan. City 


Handl 
Hyro Mfg. 


H 
Majestic Co., The, 

poansingten. Ind. 
Mueller Furnace Co., 

i ian Wis. 
Waterman-Waterbury Co. 
Minneapolis, Minn. 


H as. 
Calkins & Pearce, Coumbus, Ohio 


Heaters—School \. 
Floral City Heater Co., 
Monroe, Mich. 
International Heater Co., 
Utica, New York 
Meyer Furnace Co., The, 
Peoria, Ill. 
L. J. Mueller Furnace Co., 
Milwaukee, Wis. 
Standard Furnace & Supply Co., 
Omaha, Neb. 
Waterman-Waterbury Co. 
Minneapolis, Minn. 


H jucter. 
Berger Co., L. D., 
Philadelphia, Pa. 


Auditerium Hotel, 
Fort Shelby Hotel, 


Cleveland 
Detroit, Mich. 


Humidifiers. 
Automatic Humidifier Co., 
Cedar pone, Iowa 
L. J. Mueller Furnace 
Milwaukee, Wis. 


Robinson Furnace Co., 
Chicago, Il. 
Lath—Expanded Metal. 
Milwaukee Corrugating Co., 
MIL, Ch’go, La Crosse, Kan. City 
Machines—Crimping. 


Cambridge City, Ind. 


hinery—Culvert. 
Bertsch & yxy * 
Cambridge City, Ind. 


Bertsch & Co. 


Bertsch & Co., 
Cambridge City, Ind 
Burton Co., The W. J., 
Detroit, Miek. 
Chicage Blbow Machine Co., 
Oak Park, Ji). 
Dreis & Krump Mfg. Co., 


Chicago, 11). 
Marshalitown Mfg. Co. 
Marshalitown, lows 
Osborn Co., The J. & L. A., 
Cleveland, Obie 
Peck, Stow & Wilcox Co., 
Cdun. 


Southington, 
Ryerson & Son, Inc, Jos. T., 
Chicago, mi. 
Inc., 
New York, N. Y. 


Co., W. Ay 
Rockford, I). 
Metal Tool Co., 
Rockford, JI) 


New York, N.Y 


Unishear Co., 
Whitney Mfg. 
Whitney 


Hyro Mfg. Ce., 


Metals—Perforated. 
Harrington & King ae reting 
Co., Chicago, 1) 


Miters. 
Friedley-Voshardt Co., 
Chicago, Il. 
Milwaukee Corrugating Co., 
MiL, Ch’go, La Crosse, Kan. City 


Miters—Eaves Trough. 
Barnes Zinc Products Co., 
Chicago, 11) 


David, 
Philadeiphia, Pa. 
Milwaukee Corrugating Co., 

MiL, Ch’go, La Crosse, Kan. City 


Nails— ened Masonry. 
Parker-Kalon Corp., 
New York, N. Y. 


Lupton’s Sons Ce., 


Nailse—Wire. 
American Steel & Wire C 
Chieage, I 


Nitrogen (Gas). 
Linde Air Preducts Co., 
New York, N. Y 


Ornaments—Sheet Metal. 
Friedley-Voshardt Co., 
Chicago, I)) 


Gerock Bros. Mfg. Co., 
St. Louis, Mo. 
Milwaukee Corrugating Co., 

MiL, Ch’go, La Crosse, Kan. City 


Oxygen (Gas). 
Linde Air Products Co., 
New York, N. Y¥ 


Paint. 
Connors Paint Mfg. Co., Wm.. 


Troy, N. ¥ 
Pecora Paint Co., 
Philadelphia, Pe 


Patterns—Furnace & 7 
Cleveland Castings Pattern 
Cleveland, “Site 
uincy Pattern Co., Quiney, 
edder Pattern Works, 
Troy, N. Y 


Pipe and Fittings—Furnace. 
Burton Co., The W. J., 
Detroit, Mich. 
Henry Furnace & Fdy. Co. 
Cleveland, Obie 
Lamneck Co., W. 


Columbus, Ohie 
Meyer & Bro. Co., F., Peoria, Il. 
Milwaukee Corrugating Co., 

MiL, Ch’go, La Crosse, Kan. City 
Mueller Furnace Co., L. J., 

Milwaukee, Wis 
Osborn Co., The J. M. & L. A., 
Cleveland, Ohie 
Robinson Furnace Ca, 
Chicago, I)) 
Standard Furnace & Supply Co., 
Omaha, Ned 


Pipe and 
Meyer "% Bro. Co., 
Milwaukee Corru 

MiL, Ch’go, La 


©. 
Peoria, I). 

ting Co., 

osse, Kan. City 


nductor. 
Products Co., 
Chicago, I)! 


Patetetahta, Pa 
Dieckmann Co., Ferd 

Geeckenatt, Obie 
Friedley-Voshardt Co., 


Chicago, 11) 
Lupton’s Sons Co., David, 
Snitedetphia, Pa. 
Milwaukee Corrugating Co. 
MIL, Ch’go, La Crosse, Kan. © 
New sereey "Zine Sales Co., a 
6 ae — Y 
Wheeling Coerrugating Co., 
Wheeling, W. Va. 


Barnes Zinc 


Berger Bros. Co. 
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Life Insurance 
for Sheet Steel 


Insure longer life for the sheet 
steel you purchase! 


Demand protection against cor- 
rosion and rust. 









Specify 
Inland Copper Alloy Steel. 








Sheets to this specification last 
three to five times longer. 


They are durable! | 





cw | 


INLAND STEEL COMPANY 


38 SOUTH DEARBORN STREET 


| CHICAGO | 
| Sheets Rivets Billets Bars Plates Shapes | 
Rails Track Accessories 














Contributing’ SHEET STEEL ‘Member | 


| TRADE EXTENSION COMMITTEE | 











“Everything Used in Sheet Metal Work" 


CHAIN!--SURE! 


—“WE HAVE IT’— 


Steel Safety Chain 


No. 00 12 yds. in a box. 500 ft. on a reel. 


ccc -c- 


Single Iron Jack Chain 


No. 16 12 yds. in a box. 





Double Iron Jack Chain 


No. 16 12 yds. in a box. 





THE J.M.& L.A. 


CLEVELAND 














CHICAGO STEEL CORNICE BRAKES 


STANDARD OF THE WORLD 


THE BEST BRAKE 
FOR ALL PUR- 
POSES: Most Dur- 
able, Easiest Oper- 
ated, Low in Price; 
Made in All Lengths 
and to Bend All 
Gauges of Metal. 
Over 23,000 in use. 


WRITE FOR 
PARTICULARS 








DREIS & KRUMP MFG. CO., 7404 Loomis Street, CHICAGO | 














TREADLE SHEAR 


This TREADLE GAP SHEAR is f 
made in all standard sizes for No. 
14 and lighter gauge sheets. With | 
it, sheets can be squared, trimmed 
or slit. 

We make a complete line of 
shears, punches and bending rolls, 
all sizes for hand or belt drive. 
Write for Catalog “S.” 


BERTSCH & COMPANY Cambridge City, ind, 





— 








WHEN you write to advertisers please 
mention that you saw it in 
AMERICAN ARTISAN 














ARMC INGOT IRON 
LAA The Purest Iron Made 
RCHITECTS and Contractors are 
well acquainted with this long- 
lasting sheet metal. Our stock includes 
every size and gauge required by the 
trade. 
**Since 1866’’ we have been serving and 
satisfying customers in all parts of the 
country. 


Everything in Sheet Metal 


Coke and Charcoal Brass—Copper 
Tin Plate Nickel 

Roofing Plate (in all forms) 

Conductor Pipe **Mond-70"" 

Gutter Babbitt 

Tinner’s Supplies Solder 





AERCHANTS&EVANS CO. 


sam PHILADELPHIA. 
WAREHOUSES 


New YORK CLEVELAND 
(w) p) Kansas City DestTROIT 
ere CHICAGO 





(sTAsL MEO 
1ee6 
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Poste—Steel ay 
American Steel & Wire 
Cnicsge, tik 


wpertsch & Co., 
Cambridge Cit, 
Peck, Stow & Wilcox Co., 
Southington, 
Ryerson & Son, Inc., Jos. 
Chicago, Tih 
Whitney Mfg. Co., W. 
Rockford, Ti 


Whitney Metal Tool Co., 
Rockford, Ill. 


Punches—Combination Bench and 
Hand. 


Hyro Mfg. Co., New York, N. Y. 
Ryerson & Son, Inc., Jos. T., 

Chicago, Il. 
Whitney Metal Tool Co., 


gy Rocktord, vil. 
Whitney Mfg. Co., W. 
Rockford, Ill. 


Ind 


Conn, 


Punches—Hand. 

Hyro Mfg. Co., New York, Tg ¥. 

Ryerson & Son, Inc., Jos. T. 
Chicago, Jl. 


Whitney Metal Tool Co., 


ey weenie TIL 
Whitney Mfg. Co., W 
Rockford, Ti. 


ee a 
Connors Paint Mfg. Co., Wm., 
Troy, N. Y. 
Pecora Paint Co., 
Philadeiphia. Pa. 


Radiator Cabinets. 
The Hart & Cooley Mfg. Co., 
New Britain, Conn. 
Tuttle & Balley Mfg. Co., 
Chicago, Ill. 


Radiators—Shields. 
Beh & Co., Inc., New York, N. Y. 
The Thomas & Armstrong Co., 
London, Ohio 


pangre— Cena Gas & Coal, 
Quick Meal Stove Co., 
St. Louis, Mo. 


Thatcher Co., Newark, N. J. 


Ranges—Gas. 
Quick Meal Stove Co., 
St. Louis, Mo, 


Register Shields. 
Beh & Co., Inc., New York, N. Y. 


Registerse—Warm Alr. 
Auer Register Co., Cleveland, Ohio 
Hart & Cooley Co. 
New Britain, Conn. 
Henry Furnace & Fdy. Co., 
Cleveland. a 
Independent Register & a @ 
w'l evelan Onle 
Lamneck & Co., 


by *. - a Ohlo 
Majestic Co., The, 
Huntington, Ind. 
Meyer & Bro. Co., F., Peoria, [l. 
Milwaukee Corrugating Co., 
Mil, Ch’go, La Crosse, Kan. 
Mueller Furnace Co., 
Milwaukee, Wis. 
Robinson Furnace 
Shicago, Ti. 


Rock Island ee -S A 
k Island, Ti. 
Standard Furnace ry ‘Buppl y Co., 


queue, Neb. 
Tuttle & Baliey Mfg. C 
Chicago, 


Til. 
United States Register Co. 
Battle Creek, Mich. 
Walworth Run Fdy 
Gieveiand, Ohio 


Registers— Wood. 
Auer Register Co., Cleveland, Ohio 
Eaglesfield Ventilator Co., 
Indianapolis, Ipd. 
Tee Corrugating Co. 
. La Crosse, Kan. City 
L. J. Mueller Furnace Co., 
—— Wis. 
United States eet Co., 
Battle Creek, Mich. 
and Furnace, 
Hessler Co., H. K., 
Syracuse, N. Y. 
Niehaus Furnace Repair Co. 
Cleveland, Onlo—Cincinnat! 
Northwestern Stove Repair Co. 
Chicago, tn. 


Ridging. 
American Rolling Mill Co. 
Mi ddletown, Ohie 
Lupton’s Sons ba ny Oe hte, 
e 
Mi'waukee Corrugating Se, ™ 
MIL, Ch’go, La osse. Kan. 


Rivete—Stove. 
The Kirk-Latty Co., 
Cleveland, Ohio 


Lamson & Sessions Co., 
Cieveland, Ohio 

Ryerson & Son, Inc., Jos. T., 
Chicago, Il. 


Rods—Stov 
The Kirk-Latty Co., 
Cleveland, Ohio 
Lamson & Sessions Co., 
Cleveland, Obio 


Rollse—Forming. 
Bertsch & Co., 


Cambridge City, Ind. 


Roofing Cement. 
Connors Paint Mfg. Co., Wm. 


Troy, N. Y. 
Pecora Paint Co. 
Philadelphia, Pa. 


Roof—Fias ° 
Hessler Co., H. E., Syracuse, N. Y. 
Milwaukee Corrugat ng Co., 
Milwaukee, Wis. 
Recing—isen ron and Steel. 
American olling Mill Co., 
Aiddletown, Ohio 
Burton Co., The W. 
“Detroit, Mich. 
Friedley-Voshardt Co., 
Chicago, Til. 
Inland Steel Co., Chicago, I1l. 
Merchant & Evans Co., 
Philadelphia, Pa. 
Milwaukee Gees Co., 
MiL, Ch’go, La roams, Kan. City 
Osborn Co., The J. M 
Cleveland, Ohio 
Ryerson & Son, Inc., Jos. T., 
Chicago, Ill. 
Wheeling Corrugating Co., 
Wheeling, W. Va. 


ting 


Milwaukee Corru Co., 
Ch’ go Trosse, Kan. 


La City 
Philadelphia, Pa. 

Wheeling Corrugating Co., 
Wheeling, W. Va. 


Taylor Co., 


Roofing —Zinc. 
New Jersey Zinc Sales Co., The, 
New York, N. Y. 


Rubbish e 

Hart & Cooley Co., 
New Britain, Conn. 
Yardboy Incinerator Co., Chicago 


Sal-Ammoniac. 
Special Chemicals Co., 
Waukegan, Ill. 


Schools—Sheet Metal Pattern 


ing. 
St. Louis Technical Tnstitute, 
St. Louis, Mo. 


Mo. 
Screws—Hardened Metallic Drive. 
Milwaukee Corrugating Co., 

MIL, Ch’go, La Crosse, Kan. City 


Parker-Kalon Corp., 
4 West 13th ‘st. New York 


Screws—Hardened Self- 
oy Tapping, 


ting Co., 
osse, Kan. City 


New York 


Schoolse—Warm Air TH 
St. Louis Technical Institute, 
8st. Louis, 


Milwaukee Corru 
MIL, Ch’go, La 
Parker-Kalon Corp 

364 West isth: ‘st., 


Screens—Perforated Metal. 
—o & King Perforating 


0., Chicago 
Shears—Han4i and Power. 
Double-Duty Mfg. Co., 
Aurora, Ill. 
Marshalltown Mfg. Co., 
Marshalltown, Iowa 
Peck, Stow & Wilcox Co., 
Southington, Conn. 
Ryerson & Gon, Inc., Jos. T., 
Chicago, Jil. 
Unishear Co., Inc., 
New York, N. Y. 
Viking Shear Co., Erie, Pa. 


Sheet Metal Screws—Hardened, 
Self- 


Porte _ 


Co 
4 West 18th St.. New York 


Sheets—Black and Galvanized. 
American Rolling Mill Co., 
Middletown, Ohio 
Burton Co., The W. J., 
Detroit, Mich. 
Central Alloy ot Se 


assillon, Ohio 
Inland Steel Co., Chicago, Il. 
Merchant & Evans Co., 
Philadelphia, Pa, 
Milwaukee ry Co., 
Mil, Ch’go, La Crosse, Kan. } aad 
Osborn Co., The J. M. & L. 
Cigveions. Sito 
Ryerson & Son, Inc., Jos. T 


Chicago, Tl. 
Taylor Co., N. & G., 
Philadeiphia, Pa. 
Wheeling Corrugating Co., 
Wheeling, W. Va. 


Sheets—lIron. 
American Rolling Mill Co. 
dletown, Ohio 
Central Alloy Steel Corp., 
-. llon, Ohio 
Merchant & Evans Co., 
Philadel hia, Pa. 
Milwaukee Corrugating be 
MiL, Ch’go, La Crosse, ~— City 


Ryerson & Son, Inc., Jos. 
Chicago, Ill. 


Sh 
Merchant & Evans Co. 
Philadelphia, Pa. 
N. & G., 


Taylor Co., 
Philadelphia, Pa. 


Sheetse—Zinc. 
New Jersey Zinc Sales Co., The, 
New York, N. Y. 


Shingles and Tiles—Metal. 
Milwaukee Corrugating Co., 
MIL, Ch’go, La Crosse, Kan. City 
Wheeling y SAL Co, 

Wheeling, W. Va. 


Shinglee—Zinc. 
Milwaukee Corrugating Co., 
MiL, Ch’go, La Crosse, Kan. City 


Sifters—. 
Diener Mfg. Co., G. 


,_ nr Ti. 


Sky Lights. 
Lupton’s Sons Co., David, 
Philadelphia, Pa. 
Milwaukee Corrugating Co., 
MIL, Ch’go, La Crosse, Kan. City 


Peck, Stow & Wilcox Co., 
Southington, Conn. 
Ryerson & Son, Inc., Jos. T., 
Chicago, 1) 


Solder. 
Chicago Solder Co., Chicago, Jil. 
Double-Duty Elbow Co., 
" Aurora, IIl. 
ng 


Milwaukee Corru Co., 
rosse, Kan. City 


Mil, Ch’go, La 


Sold Furnaces. 
Burgess Soldering Furnace Co. 
Columbus, Ohio 
Clayton & Lambert Mfg. Co., 
erent, Mich. 
Diener Mfg. Co., G. r 
Il. 


“Fllecon, 
Double Blast Mfg. Co., 
North Chicago, Th. 
Quick Meal Stove Co., 
St. —_ x Mo. 
Ryerson & Son, Inc., Jos. T., 
Chica, cago, m1. 


— =! Supplies 
Double-Duty Elbow Co., 
Aurora, Il. 
Special Chemicals Co., 
Waukegan, [fI1. 
ities—Hardware. 
fg. Co., G. W.., 
Chicago 
Hessler Co., H. E., Syracuse, N. Y. 


Diener 


Stars— Iron Cleaning. 
Fanner Mfg. Co., Cleveland, Ohio 


Friedley-Vosherdt Go. 


Chicago, Til. 
Gerock Bros. Mfg. Co., 
St. Louis, M: 


Stove Pipe Reducers. 
Milwaukee Corrugating Co., 
MIL, Ch’go, La Crosse, Kan. City 


Seieaitiens 
Quick Meal Stove Co., 
St. Louis, Mo. 


Stovee—Gasoline and Oil. 
Quick Meal Stove Co., 
St. Louis, Meo. 


Stoves and Ranges. 
Quick Meal Stove Co., 


St. Louis, Mo. 
Thatcher Co., Newark, N. J. 


Tacks, Staples, Spikes. 
American Steel & Wire Co., 
Chicago, Ill. 
Tinplate. 

Burton Co., The W. J., 
Detroit, Mich. 
Milwaukee Corrugating Co., 
MiL, Ch’go, La Crosse, Kan. P 

Osborn Co., The J. M. & L. 
Cleveland, Site 

Taylor Co., N. & G., 

Philadelphia, Pa. 


Tools—Tinsmith’s. 
Bertsch & Co., 
Cambridge City, Ind. 
Burton Co., The W. J., 
troit, Mich. 


Chicago Elbow Machine Co. 
Oak Park, Ill. 
Double-Duty Mfg. Co., 


Aurora, Il. 
Dries & Krump Mfg. Co. 

Chicago, Ti. 
Hyro Mfg. Co., New York, N. Y. 
Marshalltown pete. Co., 
Marshalltown, Iowa 
Osborn Co., The J. S & A 
sieodaad Ohio 
Peck, Stow & Wilcox Co., 

Southington, Conn. 

Ryerson & Son, Inc., Jos. T. m 


Chicago, 
Viking Shear Co., Erie, Pa. 
Whitney Mfg. Co., W. A., 
Rockford, Il. 
Whitney Metal Tool Co. 
Rockford, Til. 
Torches. 
Burgess Soldering Furnace Co., 


‘columbus, Ohio 
Clayton & Lambert. Mfg. Co., 
Mich. 


Rosen, 
Diener Mfg. Co., G. 
, —— Thi. 


Quick Meal Stove Co., 
St. Louis, Mo. 
Ryerson & Son, Inc., Jos, T., 
Chicago, Ii! 


Trade Extension. 
Copper & Brass Research As- 
ation. New York, N. Y. 
Sheet Mistes! Trade Extension 
Committee, Pittsburgh, Pa. 


Fanner Mfg. Co., Cleveland, Ohie 


Ventilators. 
Aeolus Dickinson Co., Chicago, [Il. 
Akrat Ventilators, Inc. 
Chicago, Ti. 


Arex Company, Chicago, [Il. 


Berger Bros, 
“Philadelphia, Pa. 
Friedley-Voshardt Co. 


Kernchen Co., 
Dav 


Lupton’s Bons Co. ia, 
Philadelphia, Pa 


Corrugating " 

La Crosse, Kan. City 
entilator Go., 
burg, Pa. 


Boston, Mass. 


wy. 
MiL, 
Sta at, 


Sturtevant Co., 


v x 
Hart & Cooley Co., 
New Britain, Conn. 
Henry Furnace & Fay. 
Cleveland, Ohie 
Tuttle & Balley Mfg. Co., 
New York 
Sturtevant Co., B. F., Boston, Mass. 


Windows—Steel. 
Lupton’s Sons Co., David 
Philadelphia, Pa. 


Wire—Electrical. 
American Steel & Wire Co., 
Chicago, I! 


Ameriean 6teel Stool & Wire oo 


Chicago, Ill. 


Wire 
American Steel & ire Co., 
Chicago 


Ti. 


Merchant & Bvans Co., 
> epee Pa. 


New Jersey Zinc — 
w York, =. ©. 





Mention AMERICAN ARTISAN your reply—Thank you! 














December 17, 1927 


WANTS AND SALES 


Yearly subscribers to the 
AMERICAN ARTISAN may in- 
sert advertisements of not more 
than fifty words in our Want and 
Sales Columns WITHOUT 
CHARGE. 


Such advertisements, however, 
must be limited to help or situa- 
tion wanted, tools or equipment 
for sale, to exchange or to buy, 
business for sale or location de- 
sired. This privilege is not ex- 
tended to manufacturers or job- 
bers—or those making a business 
of buying and selling used ma- 
chines, employment agencies and 
brokers. 


When sending advertisement 
state whether your name or blin« 
number is to be used. 


BUSINESS CHANCES 


Lightning Rods—Dealers who are sell- 
ing Lightning Protection will make money 
by writing to us for our latest Factory to 
Dealer Prices. We employ no salesmen 
and save you all overhead charges. Our 
Pure Copper Cable and Fixtures are en- 
dorsed by the National Board of Fire 
Underwriters and hundreds of dealers. 
Write today for samples and prices. L. K. 
Diddie Company, Marshfield, Wisc. 

For Sale—First-—class sheet metal work- 
shop—well equipped, clean stock, fine 
building and lot. Doing very good busi- 
ness. One 7-room modern residence, all in 
city of Northwestern Ohio Price $12.- 
000.00. Selling on account of poor health 
Act quick. Address J-460, AMERICAN 
ARTISAN, 620 South Michigan Avenue, 
Chicago. Illinois. 

Have $3,000.00 to invest in a good 
plumbing and heating business. I am 
an Illinois licensed Master Plumber. 
Would like to connect with a good live 
wire. State full particulars and what 
you have to offer in first letter. Address 
E461, AMERICAN ARTISAN, 620 S. 
Michigan Avenue, Chicago, Il. 


Sheet Metal & Plumbing Shop for Sale 
—In central U. S. town of 4,500 popula- 
tion. Good business and good reasor for 
selling. Address A462, AMERICAN 
ARTISAN, 620 So. Michigan Ave., Chi- 
cago, Tl. 

For Sale—An established furnace in- 
stallation business in Grand Rapids, 
Michigan. Will sell at inventory. Small 
down payment required. Address 2461, 
AMERICAN ARTISAN, 620 So. Michigan 
Ave., Chicago, IIl. 

Wanted—30 inch bar folder. State 
name and price. Address Y460, AMERI- 
CAN ARTISAN, 620 So. Michigan Ave- 
nue, Chicago, Ill. 


SITUATION WANTED 


Position Wanted—By a first class fur- 
nace salesman who understands. the 
Standard Code and who has had both 
jobbers and retail experience. Have been 
a branch manager for the last 15 years 
for two well known firms. Can plan 
and install and supervise jobs of any 
size. Address L461, AMERICAN ARTI- 
ae 620 S. Michigan Avenue, Chicago, 















































Young man 40 years of age. Sheet met- 
al, stove and furnace man wishes to get 
in line with some good concern as trav- 
eling salesman for the coming year. Ad- 
dress S-461, AMERICAN ARTISAN, 620 
So. Michigan Ave., Chicago, Ill. 

Position Wanted—By good all around 
sheet metal and furnace man. Can handle 
plumbing, lay out own work. Only steady 
job considered. 18 years’ experience. 
Write H462, AMERICAN ARTISAN, 620 
So. Michigan Ave., Chicago, Il. 





AMERICAN ARTISAN 


SITUATION WANTED 


Situation Wanted—Salesman who has 
always paid dividends is open for a 
change for 1928 with some good stove 
and furnace manufacturer in central or 
western states territory. Will consider 
position only where there is a chance for 
advancement and increased remunera-— 
tion. Address H461, AMERICAN ARTI- 
SAN, 620 S. Michigan Avenue, Chicago, 
Hl. 


Situation Wanted — Salesman with 
eighteen years in the stove and furnace 
field is available for a proposition for 
1928. Has had both traveling and inside 
office experience with two of the largest 
manufacturers in their respective fields. 
Age 34. Good reference, married and re- 
liable. Wisconsin territory preferred. 
Address 460, AMERICAN ARTISAN, 
620 So. Michigan Avenue, Chicago. 











Sitvation Wanted—Good All Around 
tinner and furnace man wants position 
by January 15th. Can also do plumbing. 
Want to make a change. 12 years’ ex- 
perience and married. Only steady job 
considered. Prefer Eastern Iowa or 
Southern Wisconsin. Can furnish good 
references. Address W460, AMERICAN 
ARSEE™. 620 So. Michigan Avenue, Chi- 
cago, 


Situation Wanted—By man thoroughly 
familiar with sheet metal eet 
metal products. Capable of handling 
correspondence, purchasing and general 
office work. Would also consider sales 
position as I am well acquainted with 
the trade in Chicago and vicinity. Ad- 
dress R460, AMERICAN ARTISAN, 620 
So. Michigan Avenue, Chicago. 


Situation Wanted—By a ~ practical all all 
around tinner with 25 years’ experience 
at the trade. Can take charge and run 
shops Prefer a general job shop. Can 
figure on work and iay out and erect 
same. Can come at once. Would preter 
a shop with a hardware store. Address 
P. S. McGuffin, Inkster, Mich. K462. 




















Position Wanted—With some good fur-— 
nace company, by married man of good 
habits. 25 years’ practical experience in 
all tranches of the warm air and fitting 
business. Last 6 years as superintendent 
of fitting and metal department for large 
company. Address J462, AMERICAN 
ARTISAN, 620 So. Michigan Av., Chicago 
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_ TINNERS’ TOOLS 


For Sale — ——-y 8- foot ‘double truss 
(used) cornice brake; $75.00 f. o. b. Fond 
du Lac. Will bend 16 gauge, 8 ft. long. 
Address Jacob Brenner, 45 3rd St., Fond 
du Lac, Wis. R461 


SPECIAL NOTICES _ 


The Rate for Special Notices 
— displayed want ads — 
$3.00 per inch per insertion 











When sending copy state whether 
your name or blind number is to be 
used—also how many insertions are 
desired. 


ATENTS 


HUBERT E. PECK 
Patent Attorney 


Barrister Bldg. WASHINGTON, D. C. 
PARTNER WANTED— 


We have a well established furnace business 
in an urban center of 260,000 population and 
need a partner to assume full management 
If he has a record of having made profits in 
the furnace business and is willing to instal! 
according to the Standard Code or better, he 
can acquire full half interest without any 
capital as we have plenty of capital to 
handle a business of 600 or 700 jobs per 
year. Address T461, American Artisan, 620 
South Michigan Avenue, Chicago, Illinois. 


WELL KNOWN TRADE MARK 
WARM AIR FURNACE 


manufacturer requires three high grade 
heating salesmen to complete 1928 staff. 
Territories Michigan, Indiana, and Illinois, 
outside of Cook County. Substantial salary 
guaranteed, also commission beyond quota. 
Address Z460, American Artisan, 620 So 
Michigan Avenue, Chicago, Ill. 














Position Wanted—By capable foreman, 
sheet metal pattern draftsman and work- 
er, also blow pipe experience, as execu- 
tive or foreman. Can fill position any 
time. References if required. Address 
J461, AMERICAN ARTISAN, 620 S. 
Michigan Avenue, Chicago. 

Situation Wanted—By a practical all- 
around tinner. Can work outside and 
inside, lay out my own work. I have 
been at the trade for the past 25 years. 
Prefer Minnesota or Wisconsin. Address 
K461, AMERICAN ARTISAN, 620 5S. 
Michigan Avenue, Chicago. 


HELP WANTED 


Salesman and Estimator—For Sheet 
Metal Work. One who understands plan- 
ning and laying out Standard Code jobs. 
Good opening for man who can get the 
business. Address G462, AMERICAN 
ARTISAN, 620 So. Michigan Ave., Chi- 
cago. 


Wanted—At once, all around man to 
do sheet metal and some plumbing such 
as comes in a country shop. Wages 
$30.00 per week year around. Address 
O. L. Doward, Box 115, Mt. ee, 

4 


























TINNERS’ TOOLS 


FOR SALE. e 
1—30” Niagara forming rolls. 
1—Niagara Crimper and beader with base 
1—Niagara turner with base. 
i—Hollow mandrel stake. 
1 set slater’s tools, hammer, ripper stake 
1 pair large gutter tongs 
1 pair large roofing tongs 
1—4-ft. steel straight edge. 

Will sell separately or together. What 
is your offer? Address A-461, AMERI- 
CAN ARTISAN, 620 So. Michigan Ave., 
Chicago. 

Wanted—One 30 inch square shears, in 
good condition, with attachments. Low- 
est cash price, F. O. B. L. E. Aitken, 
112 West 6th Street, Muscatine, Ia. F461 











WE WANT TO MEET A 
SHEET METAL WORKER 
OF A CERTAIN TYPE— 


Somewhere in Northern Illinois or 
Southern Wisconsin—there is a sheet 
metal worker who is sick and tired of 
being the under- dog—and ready right 
now to strike out in the FURNACE 
business for himself. He is primarily 
interested in the STANDARD CODE 
and knows how to use it and why. 

He is honest—thrifty enough to havea 


home and bank account—and a worker. 

If you think you are that man—if you are 

ready to step off into a business of your own 
write and tell us fully and frankly about 

yourself. 

Address Y461, care American Artisan, 620 

South Michigan Avenue. 


a 


OPO PPP PPP PPP DP PDP PPP PPP DP PDP PPP PPP 





FOR BETTER RESULTS 


UALITY—SERVICE 
WRITE FOR PRICES AND 
COMPLETE INFORMATION 


AKRAT VENTILATORS, INC. 


1191 Builders Bldg. CHICAGO 


_eweererrrerereweeeereeeeeeeeerrmeereeee 











Mention AMERICAN ARTISAN in your reply—Thank you! 
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SPECIAL NOTICES 


WANTED 
COMMISSION 
SALESMEN 


Owing to a large increase in ca- 
pacity The Excelsior Steel Furnace 
Company, 118 S. Clinton St., Chicago, 
wishes to engage several additional 
commission salesmen. The Excelsior 
line is one of the largest and most 
complete made, embracing Furnaces, 
Furnace Pipe, Stove Pipe and Furnace 
accessories, all of the highest quality. 
Branches and distributors located in 
important cities enable the company 
to supply its products promptly to 
dealers in all parts of the country. The 
line is easy to sell as dealers prefer 
Excelsior goods which, though supe- 
rior in every respect, are sold at com- 
petitive prices. Apply immediately as 
— is to be assigned in the near 
uture. 








X459 


AMERICAN ARTISAN 
SPECIAL NOTICES 


December 17, 1927 


SPECIAL NOTICES 








SALESMAN— 


An established manufacturer of warm air 
furnaces (Cast Iron) seeks a salesman for 
Chicago and northern Illinois territory. 
Must be a producer accustomed to better 
than the average earning power. In your 
reply please fully cover past experience, and 
indicate salary expected. Address W461, 
American Artisan, 620 South Michigan Ave- 
nue, Chicago, Illinois. 


WANTED 


Experienced up-to-date furnace sales- 
man for Western Pennsylvania and 
Western New York, preferably one 
familiar with that territory. The 
Michigan Stove Company, Detroit, 
Mich, B-462 








WANTED 


Canadian Warm Air Furnace Manufacturer 
with efficient Sales Organization from coast 
to coast would like to get in touch with 
United States Manufacturer making lines 
salable to Heating and Sheet Metal Trad 

and seeking Canadian market. Having 
large, up-to-date Manufacturing facilities 
we can, if necessary, manufacture in Can- 
ada at lower cost. Address E-462, American 
Artisan, 620 South Michigan Avenue, Chi- 
cago, Iil. 





A SEASONED SALES 
EXECUTIVE 


with 20 years experience seeks new 
opportunity. Successful record. A 
constructive thinker, with initiative, is 
prepared to assume complete charge 
of sales and promotional work, for a 
manufacturer of a quality product. 
Clientele embraces, hardware, furnaces, 
plumbing and heating and sheet metal 
trades in the central west. Married. 
References, including banks, upon 
request. Address 0460, American 
Artisan, 620 So. Michigan Ave., 
Chicago, III. 


FURNACE FITTINGS 
FOREMAN 


Attractive opportunity in central west 
factory, making galvanized and tjn 
furnace fittings, for capable foreman. 
Should be pattern draftsman, accuracy 
essential. Able to make fittings tand 
to instruct help in efficient production 
at lowest cost. Write in confidence. 
giving age, present location, and 
occupation, experience in furnace 
fittings, and state when available for 
new opening. Address P460, American 
Artisan, 620 So. Michigan Ave., 
Chicago, IIL 





HEATING ENGINEER 


Heating Engineer—Manufacturer of estab- 
lished line of warm air heating apparatus 
wants experienced heating engineer to de 
sign, estimate and supervise installation o 
furnace fan blast heating systems for v* 
rious types of buildings. Give full partic- 
ulars in first letter. Address F462, Ameri- 
ean Artisan, 620 South Michigan Avenue, 
Chicago, Illinois. 


FOR SALE 


One 8-foot, 18-gauge Dreis & Krump Cornice 
Brake and one 10-foot, 18-gauge Dreis & 
Krump Cornice Brake practically good as 
new. One 30-inch Squaring Shear—one 42- 
inch Squaring Shear and 10-ft. Squaring 
Shear, 18-gauge capacity. Complete set of 
automatic Back Gauges. Phone Sutherland, 
So. Chicago, 7600—1546 East 60th Street. 
Chicago. C-462 





WANTED 


Reliable Salesman now calling on the Hard- 
ware and Furniture trade to sell a very 
popular full porcelain coal range. Price 
reasonable and big repeater. Territory open 
—Ohio, Michigan, Pennsylvania, Virginia, 
West Virginia, North and South Carolina. 
Liberal commission. Address Rock Island 
Stove Company, Rock Island, Illinois. D-462 


WANTED SALESMAN 


to sell high class steel furnace. One 
with following. Salary, expenses and 
bonus. Several territories open. Ad- 
dress Colburn Heater Company, 1955 
N. Long Avenue, Chicago, III. 





0461 





STAR SALESMAN 
WANTED 


We have a fine territory open for an 
exceptional salesman and we are willing to 
pay what a good man is worth. Do not 
answer unless you can show a sales record 
above the average as well as a thorough 
knowledge of the furnace business. Address 
Lennox Furnace Company, Inc., Syracuse, 
New York. P461 






































Ay 
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SPECIAL 4 WEEK COURSE IN 


. FURNACE MERCHANDISING 


it Pulls Business Your Way! Personal Instruction in 
CHEN SIPHONaG, SUPPLY your How to Meet and Beat FACTORY BRANCH COMPETITION 


stRUENTILATOR js with By a man who has kept ahead of them in his own community for 8 years without 
ae va “k-S-V"andyou cutting price 


pena = ogee COURSE WILL BE CONFINED TO ADVERTISING AND SELLING 
Complete stock Tuition, $15.00 per Week 
spenek ship. Same course given three times. Check the date you wish to come. 
(A) Jan. 9th, 1928 to Feb. 4,th 1928 () 
(B) Feb. 6th, 1928 to Mar. 3rd, 1928 (_) 
(C) Mar. 5th, 1928 to Mar. 31st, 1928 () 


THE STANDARD 
FOR MANY YEARS 


and prices 
Made only by 


lating Engin 
Ventilat eers 
Room 1576, 113 W.WASH. ST., CHICAGO 


Check for $5.00 should accompany each application 


NATIONAL HEATCRAFT INSTITUTE redxia"ttuixors 


— 





When writing mention AMERICAN ARTISAN—Thank you! 








December 17, 1927 


AMERICAN ARTISAN 





PERFORATED METALS 





All Sizes and Shapes of Holes 
In Steel, Zinc, Brass, Copper, Tinplate, etc. 
For All Screening, Ventilating and Draining 


EVERYTHING IN PERFORATING METAL 


THE HARRINGTON & KING PERFORATING @ 


49 FILLMORE ST.- CHICAGO ae uv Ss. A. 
_ ey 





The NEW IMPROVED ‘‘STANDARD’’ 
Rotable Ventilator 


This favorite cone-shaped ventilator 
«i«| is now improved in several impor- 
& tant points. 

4 The weight of the ventilator body is 
@ now carried on a concave thrust 
Bb ©6bearing nested in the apex of the 
conical body. This bearing turns 
upon the pivot point of the station- 
ary center spindle. 

The bronze Guide Bushings are now 
made of non-corrosive bronze which 
minimizes friction and any tendency 
to screech when body is rotating. 


There are other new features. Write 
today for new catalog and price list. 


STANDARD VENTILATOR CO., LEWISBURG, PA. 








Patents pending 














“NEW YORK OFKIC E a LIBERTY ane: :: 
electrical, 
rope, barb- 
ed, plain, 

nails (bright 
and coated), tacks, spikes, bale ties, hoops, springs, 
netting, wire fences, steel posts, steel gates, trolley 
wire, rail bonds, flat wire, cold rolled strip steel, piano 
wire, round and odd-shape wire, screw stock, weld- 
ing wire, concrete reinforcement. Aerial tramways. 


Illustrated books describing uses, FREE 


American Steel & Wire 


Sales Offices: Chicago, New York 
and All Principal Cities Company 








EARLE’S 
__ VENTILATOR 


IMPROVED 
REVOLVING 








It runs in S¢ — 
i. 9 ri ~ we aring th 
is n affected ~ 
or old It is nois 
ices " 


ASK YOUR NEAREST JOBBER 


BERGER BROS. CO. 


229 to 237 ARCH STREET 
WAREROOMS AND FACTORY: 100 TO 114 BREAD STREET 
PHILADELPHIA, PA. 
Manufacturers of “Quaker City” line of Miters, Ends, Caps and Outlets 














Closing 


The 34th 


Annual 


Closing 


Warm Air Furnace 


SOON the forms will be closed on our 
34th Warm Air Furnace Annual--It will 
be a BIG, interesting number and your 
company’s advertisment should be in it. 


This is the last call---Wire today 


AMERICAN ARTISAN, 620 South Michigan Avenue, Chicago 





Clos? 


























Milcor Double Wall 

Pipe, Non - vented, 

safety t ¥p e — th 
most efficient and practical doubl 
known. Locks securely” and rigidly. 


Furnighed in all standard lengths and sizes. 


wal vo - piece, nestable type, 


all standard six 


Registers and Faces 

We carry a complete stock of all standard siz 
and styles of registers and faces, so w 
position to render prompt, pleasing 
Always try Milcor f 
Illustrated here i <j Baseboard 
Style Y Consul Lik 
Fittings Catalog 


mend plaster 
on 


Mile 


42 Sta 
with Exter 


sion and Mil- 
cor No. 199 
Boot. 


AMERICAN ARTISAN 


LCO 


FURNACE PIPE 











December 17, 1927 


Extra deep su edge. 
Can't bind; 
can t come 

apart, 








You'Lt immediately recognize Milcor Furnace Pipe Elbows as the 
finest you have ever used — truly adjustable! —The new Milcor 
Swedge does it. You'll appreciate the difference. The swedge 
is extra deep — made so it can’t bind and still can’t come apart. 


Milcor Furnace Pipe and Fittings, Registers and Faces, and the 
complete Milcor Line offer greater satisfaction than you have 
been in the habit of expecting. 

Immediate deliveries, from stock, from Milwaukee, Chicago, Kan- 
sas City or La Crosse. Leading jobbers also carry the Milcor Line. 


Send for Catalog No. 25 and Prices. Use the coupon. 


MILWAUKEE CorRRUGATING Company, Milwaukee, Wis. 
CHICAGO, ILL. KANSA yp ee LA CROSSE, WIS. 











Milwaukee Corrugating Co., Milwaukee, Wis. 
PI ise r 1 ’ * ' 














